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Diagnosis Is Essential 


In talking Life Insurance to a prospect, it is nothing short of a | | 
crime not to know all the facts about his needs and the proper 
policy to meet them. | 
















No Life Insurance solicitor or counsellor has a moral right to 
solicit a prospect without fully preparing himself for a sacred busi- 
ness conference. 


The day of “trick” salesmanship and the use of “clever” ideas 
and “stunts” has passed. The modern man wants Service. 


Every prospect has needs which Life Insurance can serve. 


It is the duty of the solicitor to diagnose these needs and to advise 
the proper remedy. He must not guess nor gamble. He must know; 
and inspire his prospect with confidence. In no other way can he 
procure, and secure, results. 





Diagnosis in Life Insurance is just as essential as it is in any other 
profession, and proper prescription necessarily follows. 


The Northwestern Mutual Life Insurance Company aims to in- 
spire within its agents the rendition of professional service, and it is 
pleased to proclaim publicly that this business policy has proven sat- 
isfactory alike to Company, agents, prospects and assured. 






THE NORTHWESTERN MUTUAL LIFE 
INSURANCE COMPANY 


Milwaukee, Wisconsin 
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N Thirteen Years, the Missouri 
State Life has grown from One 
Hundred Million Dollars of insur- 
ance in force to over One Billion 
Two Hundred Million ... It took 
twenty-four years to reach the first 
hundred million... The Company 
to date in 1929 is 30% ahead of its Admitted Assets Over 
paid-for production over the same $131,000,000.00 


period last year! 
Insurance in Force Over 


$1,200,000,000.00 


HILLSMAN TAYLOR, President 
St. Louis, Missouri 
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‘Policiesthat Protect’ _*Policies*sat Protect’ _*Policies%az Protect « 


You i might be the Needle 


gE in the haystack— 
GF: om <—— ; Good representatives are that hard 
; = to find. If you are one of that rare 
specie and want to connect with a 
financially strong company—near 
enough to give personal service—a Ny 
company which works with you, 
furnishing a full line of forms to 



























meet every contingency and a well 
planned portfolio of tools with 
<a which to work, write and ask us if 


\ Sy your territory is open. 


The FARMERS & BANKE 


° 
Life Insurance Compan 
H. K. Lindsley J. H. Stewart 


PRESIDEN 
. T Frank B. Jacobshagen ‘'** peeetmeaty’ 
SECRETARY 


WICHITA,KANSAS 
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THE MINNESOTA 
MUTUAL LIFE 


Insurance Company, a purely mutual company with a total of over $172,000,000 
Insurance in Force has excellent General Agency openings in Ohio and 


Indiana which include 
CINCINNATI 
TOLEDO 
INDIANAPOLIS 


The Minnesota Mutual offers a definite program, personally directed by 
a member of the Home Office Agency Department, for selection, training and 
supervision of men together with personal sales helps recognized asamong the best. 


Address in Confidence 


J. Herbert Snyder, Supervisor Central Agencies, 
815 Ist St. So., Louisville, Kentucky 


THE MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 


Saint Paul, Minnesota 
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INTEREST I 





WRITE OR PHONE 





CALIFORNIA 
Los ANGELES 
George W. Avars 
Commercial Exch. Bldg 
San Francisco 
Clarence W. Peterson 
Standard Oil Bldg 


CONNECTICUT 
Hartrorp 
Corbett & May 
79 Elm Street 
Clayton W. Welles 
4y Pearl Street 


GEORGIA 
ATLANTA 
Tom L. Landress 
Citizens and Southern Bldg. 


ILLINOIS 
Cuicaco 
Robert A. Judd 
Midland Bldg 


INDIANA 
Fort Wayne 
E. C. Ungemach 
People’s Trust Bldg 
INDIANAPOLIS 
L. G. Ferguson 
Meyer-Kiser Bank Bldg 


IOWA 
Davenport 
L. M. B. Morrissey 
Kahl Bldg 
Dis Moints 
Will D. Bowles 
Valley Natl Bank Bldg 


KENTUCKY 
Lovisvitut 
G.L McDonald 
Starks Bldg 


MAINE 
PorTLanD 
George S. Ellis 
Casco Bank Bldg 


MARYLAND 
Battimort 
A. W. Peake 
Maryland Trust Bldg 


MASSACHUSETTS 

Boston 

WN. Watson 

Chamber of Commerce Bldg 
SpRINGHELD 

WB. Robbins 

Security Bldg 
Worcester 

H. G. Reese 

Central Bldg 


MICHIGAN 
Detroit 
Joe C. Caperton 
First Natl Bank Bldg. 


MINNESOTA 
MINNEAPOLIS 
Jay E. Williams 
Plymouth Bldg 
Sr. Paut 
J]. A. Corcoran 
Pioneer Bldg 


MISSOURI 
Kansas City 
W. D. Ryan, Jr 
Sharp Bldg 
St Lovuts 
Edward J Burkley 
La Salle Bldg 














FACTS ABOUT THE PHOEN I 





X MUTUAL 


ews: 
WRITE OR PHONE 








NEW YORK CITY 
L. H. Andrews 
41 Maiden Lane 
Alexander Cowen 
100 E. 42nd Street 
J. H. Kull 
1775 Broadway 
Robert J. Williams 
342 Madison Avenue 
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Where to buy 
Life Annuities 


WHEN a PRosPECT wishes to buy a Life Annuity, he is 
interested primarily in just two things: the financial 
stability of the Company which is going to guarantee it 
and the attractiveness of the available yield, 

Of financial stability, what further proof is needed of a 
125 million dollar corporation, than its record of more 
than 78 years of public service and the evidence of public 
confidence demonstrated by the fact that the amount of 
Single Premiums paid to it each year for Life Annuities 
has steadily increased from $900,000 in 1923 to more 
than $4,500,000 in 1928. 

As for yield, the return on such annuities placed with 
the Phoenix Mutual on male lives ranges from 9.8% at 
age 60 to 13.8% at age 70 — and on upwards. 

Further information on any form of Life Annuity will 
be gladly furnished at your request. Write for a copy of 
our booklet, “How to Increase Your Income Without 
Sacrificing Security” 


PHOENIX, MUTUAL 


LIFE INSURANCE COMPANY 


HOME OFFICE Q HARTFORD CONN. 





NEW YORK STATE 

\LBANY 

Ralph S. Butler 

66-68 State Street 
Burrato 

Pierce & Lee 

Liberty Bank Bldg 
Rocnestcr 

A. C. Edmonds 

Temple Bidg 
SYRACUSE 

Frank Kelsey 

Heffernan Bldg 


NORTH CAROLINA 
CuarLorte 

B. Scort Blanton 

First Nat'l Bank Bldg 


OHIO 

CINCINNATI 

S. E. Spencer 

Ingalls Bldg 
CLEVELAND 

J. H. Rutherford 

B. F. Keith Bldg 
ToLepo 

James G. Dunne 

Ohio Bldg 


OKLAHOMA 
Ox canoma City 
George C. Summy 
Colcord Bidg 
OREGON 
PorTLAND 
George D. Dryer 
U. S. Nat'l Bank Bldg 
PENNSYLVANIA 
PiiLaDELPHia 
Leonard Held 
Finance Bldg 


PittspurGH 
C Hugh Blair 
Clark Bldg 


RHODE ISLAND 
ProviDENCE 
Leach & Dickinson 
Turks Head Bldg 


SOUTH DAKOTA 

WatTERTOWN 

A. R. Ferguson 

Citizens Nat'l Bank Bldg 

TENNESSEE 

CHATTANOOGA 

Tom L. Landress 

Provident Bldg. 


Mempnis 
G. M. Anderson 
Exchange Bldg. 
VERMONT: 
Rutianp 
C. P. Barlow 
80 West Street 


VIRGINIA: 

Norroik 

Coleman Bros. 

Dickson Bldg 

WASHINGTON 

SEATTLE 

S. Berne Carlton 

Stuart Bldg 
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Need for Disability Rate 
Increase Shown by Hunter 





Eminent Actuary Presents Findings of First Close In- 
vestigation Applied to Proposed Charges, Proving 
Both Premiums and Reserves Inadequate 








might be applicable to the new form 
which is now in prospect. His findings 
were presented in a comprehensive paper 
which reflected the aggregate and com- 
parative experience of the largest ex- 
posure ever considered in connection 
with this clause. And his findings sug- 
gest the necessity for an upward revi- 

















INADEQUACY SHOWN IN 
DISABILITY PREMIUMS 
Present Prem. Shown as 
Average Needed 
Age at Prem. Present Proposed 
Issue (17 Co.'s) Plan Plan 
20 $2. S315 $33.07 
20 3.97 3.90 
410 5.331 5.25 
ti 7.62 7.63 
sion in premiums and some increase in 
reserves for active lives. 
Covers Large Experience 
Mr. Hunter analyzed minutely the 
experience of nearly 4,000,000 exposed 
ves ove period of several years, the 
aggregate surance with disability in- 
volved in the claims being nearly $60,- 
000,000. He analyzed both rate of dis- 


il 


bility a rate of termination and built 


rom ti the studies on premiums and 
reserves. Throughout he studied men 
nd wo risks separately and gave 
figures ages, by policy years, by 
policy bers and by policy amounts. 
mparis was made with the most re- 
ent s work, the 1925 intercom- 


pany my gation of the Actuarial So- 
and final comparison was made 
it report, general average 
today and the immediate 
which he conducted in his 








Many Difficulties Found 
The d ulties encountered in such 
7 tk, W have always made definite 
wiedge of disability conditions im- 
tapepee: Be summed up by Mr. Hun- 
tH alge “The problem of deter- 


ite premiums and reserves 
benefits in connection with 
policies is complicated by 

short experience under 
s. The adequacy of the 
not be determined from the 








payments 


to disabled lives, 








exhibit as the provision | 





TORONTO, Oct. 10.—The first complete study of disability pre- 
miums and reserves to be made in conjunction with the program for 
revision just adopted by the companies and state commissioners has 
been completed and was presented to the joint meeting of the Actuarial 
Society and the American Institute of Actuaries, held here this week, 
by Arthur Hunter, vice-president and actuary of the New York Life 
and the author of the old “Hunter’s Tables” now used as the basis for 
rating this branch of the business. Mr. Hunter has been studying this 
matter since the first proposal of the new standard clause and has now 
promulgated a suggested schedule for both rates and reserves which 


the reserve for active lives and the 
hability for claims incurred but not re- 
ported, may not be adequate or may be 
excessive. The account of income and 
disbursements with provision for these 
reserves, which many companies keep, 
is also affected by the fact that initial 
commission may not be amortized for 
three or four years, thus showing a loss 
in the early years of experience, although 
the net premiuwms may be adequate.” 
Conditions Vary Widely 


The varying conditions which are to 
be considered by the companies in 
studying disability experience were 
then briefiy summarized as including: 
What are the policy conditions? (retro 
active, definition, etc.); what payments 
are made during disability; policy in- 
terpretation, liberal or not; question of 
application for benefits after recovery; 
benefits payable after death and many 
other such problems. As a result of 
these factors, Mr. Hunter said, the ex- 
perience of one company may not be a 
guide for another and there is difficulty 
in combining the experience of a num- 
ber.of companies. One of his definite 
conclusions was that now there is little 
value in aggregate studies, but that more 
value is to be derived from single com- 
pany studies than from general investi- 
gations. For this reason, his investiga- 
tion was based on the experience of in- 
dividual companies whose disability re- 
sults had been made available, that the 
individual practice might be measured 
accordingly. 

Rate 


of Disability Studied 


In the early part of his paper, Mr. 
Hunter developed many interesting 
ideas from comnarative studies on rates 
of disability and rates) of termination. 
In the experience under immediate 
study, he found that the average date 
for approval of claims was within four 
months of disability, 80 percent being 


less than four months and only .9 per- 
cent over one year. The rate of dis- 
ability was found to be higher by 


amounts than by numbers of policies. 
An answer to the question of the in- 
crease in the rate of disability with the 
increase in duration of policy was found. 
It was expected that the disability rate 
would increase with the duration or age, 
after the first year, but experience 
(CONTINUED ON PAGE 14) 
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Urges Rate Raise 








ARTHUR HUNTER 
Vice-President New York Life 


Hoover Concerned Over 
Old Age Pension Problem 


BOSTON, Mass., Oct. 10.—President 
Hoover is deeply concerned over the 
problem of old age pensions and firmly 
believes that the life insurance business, 
if it is to prevent the extension of gov- 
ernment further into business and keep 
up with the times, must solve this mat- 
ter, according to Paul F. Clark, past 
president of the National Association of 


of 


Life Underwriters, who was one 
those given a private luncheon at the 
White House last week. 

Mr. Clark appeared at the October 


meeting of the Boston Association of 


Life Underwriters and gave a rather in- 


timate report of his unusual experience 
at the White House. Mr. Clark said 
he was greatly impressed with the ac- 


tuarial and technical knowledge of the 
life insurance business displayed by the 
President. 


Must Solve Pension Problem 


The President said, according to Mr. 
Clark, that the immediate necessity of 
the life men was the consideration and 
solution of the matter of old age pen- 
sions. The country as a whole is con- 
cerned with a government bill of some 
$500,000,000 for old age pensions and 
there are many private enterprises which 
would be insolvent if they had to meet 
the actuarial standards of reserves on 
their old age pension obligations. 

The President said he is strongly 
against government interference in bus- 
iness or any further extension of such 
interest, but that the life business 
should devote itself foremost to this 
great problem of old age pensions. He 
expressed the thought that there is not 
a company in the country which would 
give him a type of deferred annuity 
which he desired, which led one of those 
present to state that his company 
would have the policy ready for the 
President within a few days. 


18 


The National Underwriter 


$3.00 Per Year, 15 Cents a Copy 





‘State Officials 
View Disability 


Tell of Action to Be Taken on 
Commissioners Convention 
Report 


MANY STILL UNDECIDED 


Illinois Department Follows Lead of 
New York in Accepting New 
Clause 
Since the adoption of the report of the 
the total 
disability clause at the Toronto meeting 


committee on and permanent 
of the National Convention of Insurance 


Commissioners, much interest has been 


evidenced in what action the commis- 
sioners of the individual states would 
take. The opinion of the New York 


department, which of course was most 


important, was given two weeks ago 
when Superintendent Conway said that 
he would concur with the report. Since 
then he has set July 1, 1930, as the date 
when the new clause will become effec- 
tive. 

Illinois, according to Superintendent 
Huskinson, is intending to put the new 
standard provisions into effect as soon 
after Jan. 1, 1930, may be conven- 
iently arranged. Neither the Pennsyl- 
vania or Ohio departments has made a 
decision while Commissioner Brown of 
Minnesota has stated that he will not 


make a ruling until after the December 


as 


meeting of the commissioners in New 

York; at that time, he expects, the 
clause will be further discussed. 
Some Have No Authority 

The decisions of a number of the 


state insurance departments have been 
reported to THE NATIONAL UNDERWRITER, 
and they are given below. In several 
noted, there are no statutes 
giving the insurance commissioner au- 
thority over the disability clause. In 
the District of Columbia there is a bill 
pending which gives the insurance de- 
partment wider jurisdiction and until the 
fate of the measure is known, Superin- 
tendent Baldwin will hold the disability 
clause question under abeyance. The 
reports of the states are as follows: 

Arkansas—Approved effective July 1, 
1930, or earlier if the companies desire. 
Notice will be sent to all authorized life 
insurance companies in Arkansas at an 
early date. 

Delaware—Approved. 

D'strict of Columbia—No action will be 
taken until fate of new insurance code 
now in Congress is known. If this bill 
passes it will give the department some 
authority over life insurance matters, 
which at the present time it does not 
possess 

Florida 

Georgia- 

Illinois—Approved. 
1930, if possible. 

Kentucky—No jurisdiction 

Maine—No jurisdiction. 

Massachusetts—No specific instructions 


States, as 


-No action. 
No jurisdiction. 
Effective Jan. 1, 





(CONTINUED ON PAGE 13) 
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Canada Stocks 
Are Mounting 


Shares of Companies Have Ad- 
vanced Materially During the 
Last Two Years 


SUN LIFE IN THE LEAD 


Public Demand Has Been Created for 
This Form of Investment in 
Recent Times 


Oct. 10.— The 


MONTREAL, CAN., . > 
Sun Life of 


soaring of the 
Montreal stock has drawn attention to 
life inswrance stocks an investment. 
our years ago Sun Life stock could be 
purchased at $200. Recently sales have 
been made at $4,175. In Canada the 
possibility of insurance shares as an in- 
vestment were overlooked until about 18 
months ago. The stock of companies 
was held by groups or individuals who 
originally organized them and there had 


meteoric 


as 


been but little transfer of shares. The 
stock of the Sun Life, Canada Life, 
Manufacturers Life and others was 


seldom traded in and the prices quoted 

















were very low. Manufacturers Life was 
Share Prices Go Upward 
in Life Insurance 
Bid Bid Bid 
Jan. 1, Jan. 1, Sept. 26, 
925 1928 1929 
Canada .. 1,000 1,000 
( ‘ontinental ‘ 25 70 81 
Confederation 30 90 305 
kixcelsior 32 110 130 
Ge. WP OMes<s 240 525 750 
Imperial 100 425 450 
Manufac 35 425 420 
Montreal 22 75 50 
Monareh i4 48 4 
Sun 3 200 1,800 3,750 
Sovereign at 18 57 68 
Ont, Equit... 0 37 51 
Crown v0 t25 390 
Dominion 150 150 $50 
National 50 72 115 
seiling at that time about $35 a share 
and now has been sold at $430 a share. 


Confederation Life could have been pur- 


chased at $30 a share and now it takes 
10 times that amount to buy a share. 
Canada Life was selling at $220 and 
now is $1,000. 
Public Has Been Educated 

In Toronto there has been an effort 
to create a market for insurance stocks 
and the public has become pretty well 


educated as to the possibilities of profit 
in this field. During the last two years 
the market for these stocks started to 
be very active and prices went up. The 
shares, however, were very closely held 
and it has been hard to dislodge them. 
Chere was not much floating supply of 


stock. Purchases of 100 share lots might 
boost the price of the stock two or three 
times 
Wanted to Buy Companies 

It was found that a coterie of British 
capitalists over on this side were en- 
deavoring to purchase some of the 
smaller Canadian life companies. <A 
number of approaches were made but 
seemingly no deal was consummated. 
However, the public began to be im- 
pressed with the value of this sort of 


investment. 


The Sun Life attracted attention when 
it attempted to increase its capital. 
Within three months the price of its 


shares went from $800 to between $1,300 
and $1,400. It could not get Parliament 
to pass a bill authorizing the increase. 
However, the stock continued to mount. 
\t the present seemingly the buying of 
(CONTINUED ON PAGE 13) 
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Actuarial Societies Hold Joint 
Meeting This Week in Toronto | 

















J. D. CRAIG 
Metropolitan Life 
Actuarial Society 


President 


Present Day Investors 
Realize Hazards Involved 


The growth of the life insurance trust 
during the past few years has not been 
exceptional considering the growth of the 
life insurance business in general, said 
John A. Stevenson, manager of the 
Philadelphia home office agency and gen- 
eral agent in New York for the Penn 
Mutual Life, at the dinner meeting in- 
avgurating the educational course in life 
insurance trusts being conducted by the 
joint educational committees of the Cor- 
poration Fiduciary Association and the 
Philadelphia Association of Life Under- 
writers in Philadelphia. Mr. Stevenson 
said that financial conditions today have 
created a new class of investors which 
he believes are waiting to grasp at the 
life insurance trust idea. Insurance can 
be presented as a way of eliminating 
the chance which a man forces his fam- 
ily to take by making speculative invest- 
ments. 


Realize Investment Problems 


“A good many of these investors,” he 
said, “are realizing as never before, that 
there are a good many problems con- 
nected with investments which are dif- 
ficult to untangle and that the road to 
profits not free from worry even if 
eventually reached. Men don't like the 
idea that their families will have to face 
these worries and difficulties so the stage 
is pretty well set for the insurance trust 
idea, whether the trust involves new in- 
surance or merely what the man already 
has.” 

Mr. Stevenson said that he thought 
the strongest appeal for life insurance 


1s 


trust is an explanation of what the in- | 
scare | 


surance can do rather than the 
stories of dissipated insurance estates 
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ARTHUR COBURN 
j North American Reassurance 
of America | President American Institute of Actuaries 


Two Qualify for $250,000 
Club in Inaugural Month 





Although the President's Club of the 
Continental Assurance of Chicago with 
requirements of at least $250,000 of paid 
business is only one month old, having 
been established Sept. 1, two men al- 
ready have qualified for it, it was dis- 
closed at the annual convention of the 
One-Two-O Club in Chicago last week. 

Howard Lawrie, general agent at De- 


troit, wrote $368,000 of paid business in 
September, and Henry Bomar, general 
agent at Dallas, Tex., paid for $268,000. 


A solemn ceremony of the conven- 
tion was the presentation of a clock, gift 
of the General Agents Association, 
which was hung in the memorial room 
to the late H. G. B. Alexander of the 
Continental companies. This room is 
the official directors room. The pres- 
entation was made by H. W. Ten Broek, 
general agent at Grand Rapids, Mich. 


Discuss “How to Sell” 


discussion under 
Sell” was taken 


effective use of 


Much of the sales 
the subject “How to 
up with illustrations of 
the company’s life expectancy policy in 
James Fitzsimmons, man- 
the Continental agency at Mil- 
waukee, said this is the most practi- 
and scientific form now being sold, 
difference in cost at $835 on $10,000 
between it and an ordinary life being 
about $125 a year, which if invested at 
542 percent would accumulate to more 
than $10,000 in 35 years, whereas the 
participating ordinary plan, when divi- 
dends are left with the company would 
amount to only $13,000 insurance and 
accumulations, and much less than that 


ager of 


; on a cash out basis. 


“A man may have a passing interest | 
iit imsurance trusts, but his interest 
won't be active unless he realizes just 


what that insurance trust will do for his 
wife and his children. There are thou- 
sands of people, as a matter of fact, who 
even don't realize that life insurance can 
do more than pay a few thousand dol- 
lars to a family that would otherwise be 
left destitute when the breadwinner 
dead. 

“In the life insurance trust field,” con- 
cluded Mr. Stevenson, “there have been 
criticisms from both sides of the fence. 
But the work of those that have 
actively engaged in the work of creating 
insurance trusts is what actually counts 
in building public opinion.” 


is 


been | 


Howard Lawrie of Detroit, Fay Tryon 
of Tulsa, Okla., Maurice Killian of Can- 
ton, O., and Harry Burford, vice-presi- 
dent of the California Agencies Inc., all 
gave highly interesting observations 
from their experience on various sales 
methods they have employed with great 


; success, 


A a 
on the 
phases 


resident vice-president 
Pacific Coast, told of various 
of the Continental's operations 
there in the afternoon the last 
day, and C. A. Teasdale of the Conti- 
nental Casualty gave his views on cas- 
ualty insurance an entering wedge 
for life insurance. Dr. Harry W. Ding- 
man, vice-president and medical direc- 
tor, presided at this meeting. 


Butler, 


session 


as 





Missouri Holds — 
Insurance Day 





State Officials and Underwriter; 
Exchange Views on Life 
Business 


EXCELLENT ATTENDANCE 


Benefits of Annual Meeting to Foste, 
Cooperation of All Interested Per- 
sons Are Emphasized 





Caulfield of Missour 
Regulation of 


Gov. Henry S. 


spoke on “State I nsur- 


ance” at the first annual Missouri Insur. 
ance Day held in Jefferson City, Tues. 
day, picturing the demoralization whic 


would result without state control. He 
said it was vital to the business that a 
cempany should remain solvent and abl 
and willing to pay Missouri's 
policy is to be just to all interests, he 
and he expressed the hope there 


losses. 


said, 
would be built up a spirit of cooperation 
and friendship between the department, 
Missouri citizens, companies and agents 

There was a large attendance, taking 
into consideration that it was annual 
home-coming week in Jefferson City and 
hotel accommodations were scarce. 

Superintendent Joseph B. Thompson 
of Missouri explained “The Work of the 
Insurance Department,” stating that his 
department is answerable to nobody ex- 
cept the governor and the citizens of 
the state. The superintendent explained 
that this was not a declaration of inde- 
pendence, but rather an assurance that 
he intended to give everyone a square 
deal. 

Superintendent Elucidates 


“We are happy to cooperate with all 


legitimate companies to the end _ that 
they may be sound and _ prosperous,” 
Superintendent Thompson said. “We 
asked in return that the companies and 
their representatives work in harmony 
with the department to the end _ that 
Missouri may be looked upon as one ot 
the leading states in the insurance field 
—even the best and foremost.” 

W. T. Grant, president of the Busi- 
ness Men’s Assurance of Kansas City. 


spoke on “The Profession of Insurance, 
discussing principally life and disability 
insurance. He emphasized the magni- 
tude of this business and pointed out 
that the prosperity of the United States 
is due in large measure to the growth 
of insurance. The men on the “firing 
line” came in for their meed of praise in 
building up so great a business. 

Fast Growing Business 

“The life insurance business is prob- 
ably growing more rapidly than any 
other business in the world, with the 
possible exception of the automobile 
business,” President Grant said. “No 
man need fear that the opportun ities in 
life insurance are limited.” 

“A life insurance man should be pre 
pared to make an intelligent presenta- 
tion. The time is not far distant when 
he will be required to pass an examina- 
tion of some sort before being : allowed 
to solicit business. There much 
need for an insurance man to be efficient 
in his business as for a physician or 4 


is as 


lawyer, and I will welcome the day when 

this condition is brought about.” : 
There was a barbecue in the evenmg 

for all in attendance, Henry ( Asel, 


former chief clerk of the Missouri de- 
partment who is now secretary-treasurel 
of the United Mutual at Jefferson City, 
being in charge. A -— followed 
Wilbur F. Maring, Jr., of Kansas City, 
secretary of the Missouri Association of 
Insurance Agents, was general secretary 
for the day. 
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Growing Power 
Is Pointed Out 


Julius H. Barnes Gives Notable 
Address Before New York 
Association 


BIG FIELD FOR AGENTS 


Declares That as Business Expands 
There Will Be Greater Need 
for Insurance 


New York, Oct. 10—The great future 
and its tieup 
modern was 


for life insurance close 


with large scale business 
emphasized by Julius H. Barnes, former 
»resident of the United States Chamber 
oi Commerce, in a talk before the first 


fall meeting of the New York Associa- 


m of Life Underwriters. Mr. Barnes, 
emine business leader of long stand- 
g and head of the greatest business 


organization in the country, paid high 
tribute to life insurance 
the new order of things 
000 gathered for the 
vas also addressed by 


and its place in 
economic. Over 
meeting, which 
Ralph Engels- 


nan, New York general agent for the 
Penn Mutual Life, and James Elton 
Bragg, head of the life insurance course 


at New York University.: It was an 
auspicious start for the new administra- 
tion under President John C. Mce- 
Namara, general agent for the Guardian 
Life. 
New Viewpoint Necessary 

Mr. Barnes first outlined the prodig- 
us growth in American finance and 
lustry and the new scale of operations 
which calls for a new viewpoint in judg- 
g activ Figures in the billions 
ave replaced the millions of a decade 
go and also entirely new methods of 
erations have come into general prac- 
tice, so that size alone is not a measure 
t day business. Modern busi- 
less management calls for a new appre- 
cation of the individual and of human 
values, which is clearly reflected in life 
surance, its umprecedented develop- 
and its future possibilities. 


ities. 


t presen 


nt 
ent 


Sums Will Grow Larger 


Mr. Barnes continued, in part, as fol- 
ws: “Amid the swirling kaleidoscope 


i high speed modern industry and the 
ramatic setting which it gives to large 
scale fir e and management one truth 
stands No matter what may be the 
late of single industries, whether dis- 
aced by improved processes and inven- 
tion, whether dislocated by rapid changes 
popular taste and preference, it will 
e icreasingly true that the sums of 
lars which values are stated must 
grow larger and larger. Moreover, it is 
tar tl with the new agencies of 
ealth ition, with the swelling tide 
more and more things to divide 
ng ies of} America, the oppor- 
“mity tor superiority in resourcefulness, 
mana ent skill, and ingenuity in 
ventiy spiration, will pay larger and 
reer ums for superior genius in 
sC il 
More tusuranee Will Be Needed 
his it follows that with the 
in earning power that 


such individual superiority, 
larger and larger sums un- 


to cushion the loss of such 
nity by the ever present 
eath. 


the imagination to remem- 
€ insurance, the growth of 
than the last quarter of a 
s today in all its forms 
aggregate of one hundred 
ollars; that today these con- 
(CONTINUED ON PAGE 15) 
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Made Notable Talk | 














BARNES 


JULIUS H. 


Julius H. Barnes, former president of 
the United States Chamber of Com- 
merce, made a notable address before 
the New York Life Underwriters As- 
sociation this week. Mr. Barnes is re- 
garded as one of the great business lead- 
ers of the country. 


John E. Gibbs Joins 
Penn Mutual on Coast 


John E. Gibbs, for seven years a 
member of the T. R. Fell agency of the 
Massachusetts Mutual in New York, has 
been chosen by the Penn Mutual to suc- 
ceed James L. Taylor as its educational 
department representative on the Pacific 
Coast, with headquarters in San Fran- 
cisco. The position was recently va- 
cated by Mr. Taylor, when he took 
charge of the company’s San Francisco 
office. 

Mr. Gibbs took his arts work at Wes- 
leyan University, and followed it with 
a course at New York University medi- 


cal school. Later he was a student in 
the New York University School of Life 
Insurance, under Dr. Griffin M. Love- 
lace. While attending the medical 
school he became interested in life in- 
surance. In 1922 he joined the T. R. 


Fell agency, and in 1924 became agency 
instructor, training new agents and do- 
ing supervisory work. He had three 
years of these duties, combined with 
personal solicitation, and then returned 
to full-time work as an underwriter, his 
production last year having been $750,- 
000. 


Penn Mutual’s Gain in New Business 


The Penn Mutual reports that in Sep- 
tember, its convention month, with 600 
of its agents away from their posts from 
one to two weeks, its new business had 
a gain of 16 percent over September of 
last year. The paid-for gain for the 
first nine months is 28 percent. 





Reliance Life Increases 


Large gains are reported by the Reli- 
ance Life of Pittsburgh in September, 
with written business totaling $9,892,867. 
This was a 64.44 percent increase over 
September, 1928. The paid business to- 
taled $5,024,202, 22.06 percent gain. The 
Reliance reported $15,393,759 of paid 
life business for the first nine months in- 
creasing its total in force to $427,962,- 
925. 


for National 
Act today! 


Oct. 31 is the deadline 
Underwriter calendar orders. 














Advertising Men Discuss 


Problems at Cleveland 


CLEVELAND, Oct. 10—Two 
sions of the life insurance group of the 
Insurance Advertising Conference were 
held at the annual meeting here 
week. At the first session Monday after- 
noon prepared talks were presented on a 
number of topics. On Tuesday the dis- 
cussions on the same topics were thrown 
open for general comment. 
some time was given to a plan for main- 
taining the activities of the group 
throughout the year. 
life men that they are not getting as 
much benefit from a single annual ex- 
change of ideas as could be had from 
continuous activities. H. H. Putnam, 
publicity manager of the John Hancock 
Mutual, was chairman of the group de- 
velopment committee. 


ses- 


Publication Advertising Treated 


The first life insurance topic was 
“General Publication Advertising.” The 
newspaper phase was handled by Assist 
ant Manager Benedict of the Metropol- 
itan Life and the magazine end by C. T. 
Stevens of the Phoenix Mutual and Nel 
son White of the Provident Mutual 

Mr. Benedict took the place of 
chief, Luther B. Little, who is gravely 
ill. He described the newspaper adver- 
tising of the Metropolitan, which is a 
large user of both magazine and news- 
paper Mr. Benedict referred to 
the importance of keying advertising 
copy so as to check up on mediums 

Although the Phoenix Mutual is not 
one of the larger companies it has car- 
ried on an extensive and interesting 
campaign in the magazines. Its records 
of returns develop some unexpected re- 
sults. For instance, it is found that 
policies written on magazine inquiries 
average larger amounts than those from 
any other source, while at the same time 


space. 


the applicants are already carrying a 
smaller average than those from any 
other source. The conclusion is that 


magazine advertising develops high class 
prospects who are not much solicited 
by agents. In other words, the theory 
that the held is now well covered by 
the army of agents is incorrect 

Mr. Stevens mentioned other interest 
ing facts. It is found that 


Rydgren Elected to Head 


Management Association 


A. A. Rydgren, vice-president of the 
Continental American of Wilmington, 
Del., was elected president of the Life 
Office Management Association at the 
annual meeting held in Springfield, 
Mass., attended by more than 175 mem 
bers of home I clerical and execu- 
tive staffs. 

Other new 


dent, H. E. 


othce 


officers are: Vice-presi 
Moore, Jr., vice-president of 
the Pacific Mutual Life; secretary, F. 
L. Rowland, manager of the personnel 
and planning department, Lincoln Na- 
tional; treasurer, H. H. Allen, secretary 
Mutual Benefit Life. Mr. Rowland was 


reelected, but the other officers are new. 
Perry Retiring President 
B J Perry, vice-president of the 


Massachusetts Mutual, in whose home 
office the meeting was held, is the retir 
ing president of the association. 

The new board of directors of E. E. 
Reid, London Life; Ben W. Lacy, All 
States Life; W. P. Barber, Jr., Connec- 
ticut Mutual: W. S. Gaylord, Home 
Life, New York, and Messrs. Mead, 
Holt and Perry 

Tsutomu Inada, assistant secretary of 
the Meiji Life of Tokyo, Japan, was a 
guest at the meeting. He is just finish- 
ing a tour of the United States which 
has lasted two years, during which time 
he has been studying’ home office meth- 
ods. 


this 


In addition | 


It is felt by the} 


his | 


advertising | 


in the weekly magazines has a vitality 


| of one year, and in the monthlies of 22 


months. That is, replies are received as 
late as one year after an advertisement 
appears in a weekly, and 22 months after 
its appearance in a monthly. 

Direct mail effort was discussed from 
the new sales angle by L. J. Evans of 
the Register Life and from the conser- 
vation side by Price Johnson of Crav- 
ens, Dargan & Co., Houston, Tex. Trade 
journals advertising was covered by 
E. P. Hermann of the Lincoln National 
Life. 

Publicity Manager McCarroll of the 
Bankers Life told of the radio adver- 
tising of his company. While the radio 
activity is in the main institutional ad- 
vertising which benefits life insurance 
im general, the company’s business in 
the five states which the Bankers’ sta- 
tion presumably reaches is growing fas 
ter than in other stations. These, of 
course, are states nearer to the hom« 
office, so the more rapid growth is not 
conclusive on special benefit of 
broadcasting to company operating 


the 
the 


the station 
Tells of Billboard Work 
rhe use of novelties in advertising 


was discussed by Emil C. Rassmann of 
the American Central, and by Bart 
Leiper of the Pilot Life. Clifford El- 
vins of the Imperial Life of Canada told 
of billboard work, R. C. Richards of the 


Atlantic Life discussed the use of 
pamphlets and Rex B. Magee of the 
Lamar Life told of advertising in the 
movies Progress toward national co- 
operative advertising was described by 
Assistant Manager Niles of the Life 
Insurance Sales Research Bureau. 


In his talk on magazine advertising 
Mr. Stevens of the Phoenix Mutual said 
there were five objects aimed at by his 
company in its magazine First, 
sane publicity, or making the company 
known to the public. Second, assistance 
to agents in breaking down resistance. 
rhird, holding the interest of prospects 
between calls of the agent. Fourth, 
effect on old policyholders, and fifth, in- 
through inquiries on 


space. 


creased sales 


coupons, 


Agents of Central States 
Life Do Honor to Larson 


During “Larson Week,” honoring the 
secretary of the company, the agency 
organization of the Central States Life 


of St. Louis wrote 448 applications for 
a total of $1,085,750, perhaps the best 
week in the history of the company. 
On Sept. 30 the company received ap 


plications for $462,500, the largest single 


day since the company was launched. 
The total production in September 
was $2,463,833, an increase of $939,192 


or 61 per cent over September, 1928, 


Now is the 
Underwriter 
business 


National 
get the 


order 
They 


time to 
calendars 








Billion in Life Trusts 
for 1930 Is Forecast 


more than $1,000,000,000 
in life insurance will be brought 
within the protection of trust 
agreements in 1930 is the predic- 
tion of A. V. Morton, president 
~ the trust company division of 
American Bankers Associa- 
tion, in his paper delivered before 
the division meeting in San Fran- 
last week. 


That 


cisco 
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Just a “Slant” with 


a “Jolt” 


It is really too bad that the man who 
didn’t need any life insurance can’t 
come back and ‘hant’ the agent who 


didn’t show him that he did. 


A life guard who can’t swim isn’t 
much worse than a life agent who 
can’t sell—somebody is sure to need 


the services he can’t give. 


The home office that doesn’t do its 
level best to teach a fieldman “‘how”’ 
and “‘why” owes more to widows and: 
orphans than its policies will ever pay. 


And a company whose life policies 
won’t meet the needs of its policy- 
holders isn’t much better than a ship 
whose life preservers won’t float. 


The good agent, good policy, or 
good company is good only insofar 
as he, or it, is not bad. Being pes- 
simistic enough to see the bad points 
is only another way of being wise 
enough to appreciate the good points 


at their true value. 


We try to be 


pessimists now and then in order to 


see our bad points 
eliminate them. 





so that we can 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


























UNDERWRITER 


Old Colony Is | 
Seen as Winner 





Court Expected to Approve Re- 
port of Solvency Within a 
Few Days 


COST HAS BEEN HEAVY 


Restraining Order Modified to Permit 
Paying Death Claims and Giving 
$10,000 to Counsel 


Death claims totaling about $94,000 
which have piled up in the Old Colony 
Life of Chicago since a temporary in- 
junction was issued against it early in 
April when an insolvency proceeding 
was filed by the state department, will 
be paid as a result of modification of the 
order this week by Circuit Judge Mi- 
chael Feinberg of Cook county. 

The permits 
company 


modification also the 
to pay $5,000 apiece on ac- 
count to Rufus M. Potts and C. W. 
Armstrong, special counsel in the long 
fight to save the company from receiver- 
ship, in view of the fact that they have 
received no fees since August, 1928. 
The fate of the Old Colony rests in the 
hands of Judge Feinberg following a 
hearing last week on exceptions taken 
by the attorney-general’s office to the 
report of Max M. Korshak, master in 
chancery, which found that the Old! 
Colony had a surplus of more than $1,- 
200,000. 


Case Now Under Advisement 


Judge Feinberg has taken the case 
under advisement and probably will an- 
nounce within a week or two whether 
the master’s report will be approved or 
objections of David J. Kadyk, assistant 
attorney-general in charge of the case 
for the state and the insurance depart- 








ment, will be honored. 

Mr. Kadyk argued two vital objec- | 
tions to the master’s report, which if | 
they were recognized by Judge Feinberg 
would leave the Old Colony with an 
impairment of $800,000, rather than a 
surplus of $1,200,000. The assistant at- 
torney-general held that the net mar- 
ket value of the home office building | 
on Jackson Boulevard, Chicago, was but | 
$3,250,000 as against the $3,986,000 value 
reported by the master and also that 
value of Florida land, which was set in 


the master’s report at $1,381,400, was 
only $84,020. The total disparity on | 
these two items alone between the | 


state’s claim and the amounts set by the 


master is $2,033,380, which if recognized 
would more than wipe out the surplus. 
It is probable, however, that Judge | 


Feinberg will approve the findings of 
the master as being based on expert tes- | 
timony of real estate men familiar with | 
Chicago and Florida values. 


Declares Values Speculative 


According to Mr. Kadyk the valua- 
tions upon which Master Korshak based 
his report, are entirely speculative, wit- 
nesses having admitted that the Florida 
land could not be sold now and that it 
would be necessary to wait a consider- 
able time in order to get the value out 
of it. It is admitted by the state that 
there is a large deposit of phosphate in 
the Florida land, but according to Mr. 
Kadyk it is problematical how long will 
be required to get the value out of this. 

According to him, an inquiry which 
he instituted disclosed that Armour and 
Swift, two great packing interests, have 
large acreages of undeveloped phosphate 
lands in Florida, which he said they cer- 
tainly would develop immediately if it | 





| to become 
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| coming 
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A. C. L. U. Alumni Elect 
Harry McNamer Presiden; 
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MeNAMER 


HARRY C, 
The alumni of the American Colle 
of Life Underwriters have elected 
ficers and directors for the ensu 
year. Harry C. McNamer, manager 
the Union Central Life in Lousy 
was elected president; C. Vivian Ande 
son, Provident Mutual Life, Cincinnz 
was chosen vice-president and treasure 
and Howard H. Cammack, § gener 
agent John Hancock Mutual L 
Huntington, W. Va., was elected seer 


tary. The following board of direct 
was likewise named: 
Paul W. Cook, instructor of age 


Mutual Benefit Life, Chicago, III; | 
P. Good, assistant manager Prudent 
San Diego, Cal.; Alvin T. Haley, s 
promotion manager, Jefferson Standz 


Life, Greensboro, N. C.; John C. XM 
Namara, Jr., manager Guardian | 
New York City; Henry J. Mever, s 


cial agent, Provident Mutual Lite, G 
den, N. J.; H. L. Smith, general ag 
Northwestern Mutual Life, Harris 
Leon A. Triggs, general agent Ber 
shire Life, Minneapolis. 

In view of the substantial increase 
the number of those who have qual 
chartered life underwrit 
it was felt by those present at the 1 
ing that the present informal ass 
tion of the alumni should be superse 
by a more closely organized body wi 
could be of real assistance in promot 
the welfare of the American Colles 
committee consisting 
Ernest J. Clark and Dr. S. S. 
Harry McNamer and Howard H. ( 


luebr 


| mack, together with such others as t 


may select, were chosen to drait a 
manent constitution and by-laws. Th 
are to be submitted by mail to all t! 
who have met the requirements for 
chartered life underwrit 
and will become effective immediat 
upon ratification by a majority vote 


were possible to turn the phosphate 
cash. 


Is Main Point at Issue 


ir 


He argued that the solvency 
solvency of the Old Colony Lite 
pended entirely upon the view taken 
to value of the Florida phosphate la 
and the state could not recognize ! 
this phosphate had any value what 
ever at the present time. It was! 
basis upon which the low valuation 
$84,000 was set. 

The insolvency proceedings ® 
greatly hampering the Old _ Colo 
it was admitted this week by office™ 
The injunction order restrained any ‘ 
penditures except for ordinary home 
fire costs. An old friend of Preside 
B. R. Neuske who was a policyho! 
in the company died recently and } 

(CONTINUED ON PAGE 1°) 
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Advertising Men Gather 


for Cleveland Conference 


Trad 


NE 


Secretary—Frank Ennis, 
Phenix Fire. 


RUDENTIAL WINS TROPHY 


idelity-Phenix Gets Honors for Best 


e Paper Advertising—Ex- 
hibit Sound Pictures 


W OFFICERS ELECTED 


president—C, E. Rickerd, Standard Ac- 


ident. ; 
First Vice-President—H. V. 
hio Farmers. 

Second 


Chapman, 


Vice-President—J. H. 
London Life of Ontario. 
Fidelity- 


Castle- 


Treasurer—Henry H. Putnam, John 
ancock Mutual Life. 
Executive Committee—J. W. Long- 


ecker, Hartford Fire; Bart Leiper, Pilot 
Harry A. 
Ity; John Hall Woods, Great Northern 
ife, and 
en's Assurance. 


Warner, Maryland Cas- 


Miss Chilo Petersen, Business 


By JOHN F. WOHLGEMUTH 


CLEVELAND, Oct. 10.—Group meet- 
of tl 
the Insurance 


life and casualty sec- 
Advertising Con- 


1e fire, 


ference furnished the principal practical 


jnte 


Hist 


piec 
pne from Japan. 


Kco 


rest < 
here this week. 
with a get-together dinner Sunday 
ning. This 
Jarge nui 
prrived early. 


lay 


tland 


display. 


es, including a 


annual convention held 
The convention opened 
eve- 
drew a good crowd, as a 
nber of the advertising men 
There was a very large 
of specimens of advertising 
particularly good 
Germany, England and 
were also represented in the 


it its 


Report on Berlin Convention 


\t the first general session R. C. Dre- 
her of the Boston and Old Colony and 
C.S. S. Miller of the North British & 
Mercantile reported on the recent Ber- 
lin convention of the world advertising 
conference Mr. Dreher compared 
American with European advertising 
and said the chief difference was that 
the European run to pictures and at- 
tention-getting copy, rather than text 
and “reason why” copy such as largely 
prevails in America. He said our mag- 
azine advertising surpasses that of Ger- 
many, but we are behind on booklets 
and mailing piece 

Occupying much of the first session 
and of real interest was a demonstra- 
hon of sound pictures, put on by the 
Western Electric and Vitaphone com- 
panies Portable apparatus makes the 
“talkies” available for use in sales work, 
both for training salesmen and interest- 
mg the public. The cost of the film 
tepends on what is wanted, but runs 
irom $3 to $7 per foot. 

Expert Talk on Type 
_ Lor Jacobs of the Southland Life 
resided at the sessions of the life 
group. Alvin T. Haley of the Jeffer- 
son indard, joint chairman of the 
kroup, was unable to attend the con- 
lerenc¢ 

rhere was another illustrated number 
on the program of the second general 
session, a lantern slide and specimen 
talk on type faces, styles, art work, etc., 
by Pa Riesinger, Chicago advertising 
expert Fred Feiker, managing di- 
rector the Associated Business Pa- 
pers, also spoke at the second session, 
pis Subject being “Advertising for the 
second Hundred Billion.” A dinner 
lance Tuesday evening was the big so- 
cial event of the convention. The tro- 
Phies the advertising contests were 
awarded during the evening. 

The Holcombe trophy was won this 
Near by the Prudential. The trophy is 
B large silver loving cup donated by 
the Phoenix Mutual Life for the best 
ape ‘d campaign during the pre- 
reding twelve months. It now becomes 
the Prude ntial’ S property. 

‘irst place in the Rough Notes award 
T the best trade paper advertising goes 








LIFE 


| 





Novelties as Door 
Openers Condemned 











novelties to get inter- 
was 


The giving of 
views and as a “door opener” 
demned by Emil 


con- 


C. Rassman, ad- 
vertising man- 
ager of the 
American Cen- 
tral Life, in his 
talk at the In- 
surance Adver- 
tising Confer- 
ence at the 
Cleveland con- 


vention this 
week. The Am- 
erican Central 
Life found that 
the renewal ra- 
tio of the men 
who used novel- 
ties to arouse in- 





terest to make 
sales was lower E. C. RASSMANN 
than the ratios 


of the men who did not use them. With- 
out exception the renewal ratio on busi- 
ness sold in connection with a souvenir 
for the prospect is 5 percent lower than 
on the business sold exclusively on need 
for life insurance without the injection of 
the something for nothing appeal. Mr. 
Rassmann said to cause a man to buy 
by putting him under an obligation is 
to court his inward resentment and, in 
all probability, to later lose his patron- 


age. It is wiser, he said, to bestow a 
gift with no strings attached and he 
recommended that this be given shortly 


before the first renewal is due. 


to the Fidelity-Phenix. The company 
receives a large bronze wall plaque, and 
its advertising manager, Frank Ennis, 
a gold watch fob. 

Second prize, a silver watch fob, 
awarded to Lorry A. Jacobs, of 
Southland Life of Dallas. 

Third prize, a bronze watch fob, 
to C. W. Pickering of the Aetna 


Awards on Exhibits 


was 
the 


went 
Life. 


In order to encourage a large display 
of material at the Cleveland meeting, 
the Insurance Advertising Conference 
offered certificates of award to the most 
outstanding examples in each class_of 
advertising. The jury, consisting of Dr. 
Henry Turner Bailey, Ray N. Schlick 
and Charles Mears, the follow- 
ing: 

House Organs — First, 
Boston Insurance Company, R. C. Dreher; 
“Standard Cog,” Standard Acci- 
dent, ¢ E. Rickerd; third, “Aetna-izer,’ 
Aetna Companies, S. E. Withe: honorable 


chose 
“Accelerator,” 


second, 


mention, “The Broadcaster,” Ohio 
Farmer, H. V. Chapman. 

Folders—First, Boston, R. C. Dreher; 
second, Standard Accident, C. E. Rickerd; 
third, Provident Mutual Life, Franklin 
C. Morss; honorable mention, Missouri 
State Life, Joseph P. Licklider. 

Booklets—First, Dominion Life, A. K. 
Kembar; second, Ohio Farmers, H. V. 
Chapman; third, Agricultural, G. G 


Inglehart; honorable mention, Missouri 


State Life, Joseph P. Licklider. 
National Advertising — First, lllinois 
Life, R. W. Stevens; second, Fire Asso- 


ciation, E. S. Gault; third, Agricultural, 


G. G. Inglehart. 

Model Newspaper Advertisements 
First, Boston, R. C. Dreher; second, Aetna 
companies, S. E. Withe; third Standard 


Accident, C. E. Rickerd. 


Sales Letters—First, Pilot Life, Bart 
Leiper: second, Bankers Life, B. N 
Mills; third, Southern States Life, Seneca 


M. Gamble. 


Posters—First, Aetna companies, S$ 





INSUR. ANCE 


Calendars for 1930, in 


sary to hold 
the calendar. 


NAME 
STREET ADDRESS 
TOWN 





Withe;: second, Maryland Casualty, H. 
A. Warner. 

Broadsides — Fire Association, E. §&. 
Gault. 

Novelties—Pilot Life, Bart Leiper. 

Mixcellaneous—First, Bankers Life, B. 
N. Mills; second, Fire Association, E. 8. 
Gault; third, Ohio Farmers, H. V. Chap- 
man. 

Campaigns—First, Lincoln National 
Life, Verlin Harrold; second, Metropoli- 
tan Casualty, Van Zandt Wheeler; third, 
Continental Life, John C, Small. 

Association Advertising—Nationa! 
Board of Fire Underwriters, W. W. Ellis. 


he “DITION 


Your Name— 


Constantly before your 
prospects and clients 


Think what it means to have your name constantly be- 
fore your prospects and clients! There is bound to be 
such a cumulative and subconscious effect on them from 
constantly seeing your name that after a time prospects 
and clients naturally will think of you when they need 
insurance. Your name on a calendar is one of the best 
ways of making your clients and prospects insurance- 
minded for your particular agency. Calendars are, also, 
one of the few advertising mediums that are kept 
throughout the year. 


At last —a real insurance calendar 


The National Underwriter has met the demands of life insurance 
agents for calendars by designing the first real insurance calendar 
—the only calendar that really meets the needs of every agent. 


See what you get! 


Here is a twelve sheet, two color rotogravure calendar printed in 
orange and black, size 16”x9”. There is a new attractive picture 
each month and a definite selling appeal. Each month features a 
particular and timely kind of insurance. Thus not only is your 
name and advertisement featured for the whole year but during 
that time twelve graphic selling thoughts for various kinds of 
insurance are presented. 


Your name easy to see 


and advertising will occupy a prominent space 
always be readily seen. Large 


just 
type 


Your name 
under the picture and will 
easy to read will be used. 


Large easily read figures 


The calendar pads are large enough to be seen at a considerable 
distance—a distinctive feature of this calendar. The preceding 
and following months along with the moon changes are shown. 
At the bottom of each page is printed a selling suggestion which 
ties up with the picture for that month. 


A worthwhile calendar 


This calendar keeps your name and business constantly in front 
of your prospects and clients. It suggests the need for some form 
of insurance, and it is so attractive that anyone will be glad to 


hang it in their home or office. 


The cost surprises you! 


And here is a calendar priced within the reach of all agents. In 
lots of 100 the cost is only 14c each. The price scales down until 
in quantities of 1000 they cost only a dime apiece. 


Exclusive franchise granted 


It is possible to obtain the exclusive franchise on these calendars 
for your town except in certain large cities. This means that if 
you take the required number of calendars you and only you 
among all agents in your town will be able to obtain these 
calendars for distribution in your territory. 


Time is limited 
Not more than a month remains to get your order in because it is 
necessary to go to press early on this strictly insurance calendar. 
Obtain further information regarding the exclusive franchise for 
your town. Act today. 


Clip and mail this coupon now! 


The National Underwriter 
A-1946 Insurance Exchange, Chicago 
Gentlemen: 

This is my application for the exclusive franchise on National Underwriter 


Name of Town 


Pee Te ee eee ir ee ee I will buy... 


State Quantity 


calendars. Please advise me at once if this territory is open and the quantity neces- 
and does not obligate me to buy 


the franchise. This is not an order 








/ 
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Clarence Ayres Predicts 
General Prosperity Ahead 





A. L. C. PRESIDENT’S SURVEY 





Digest of Reports from Nationwide 
Agency Organizations Shows 
Optimistic Insurance Outlook 





« 

In spite of the possible warning given 
by large drops in stock prices on the 
New York exchange last week, Clarence 
L. Ayres, president of the American 
Life Convention, predicts that the re- 
mainder of 1929 will be the best of the 
year for general business. 

Insurance came through the third 
quarter of the year in splendid shape, 
he says, recording substantial gains over 
the corresponding months of 1928. 
Complete figures for September are not 
yet available, but in August the gain 
was 16 percent, and September con- 
tinued the production pace. 

Mr. Ayres, who is also president of 
the American Life of Detroit, bases his 
views on reports from field forces of 
his own and other companies that are 
members of the A. L. C. Collectively, 








THE NATIONAL 





UNDERW RI T ER - 





their vast organizations reach into every 
nook and cranny of the country, and 
thus furnish an accurate cross-section. 


Sees Bright Prospect 


“I believe we are in the midst of a 
period of substantial general prosperity,” 
Mr. Ayres says. “A few weeks back 
there were some clouds upon the hori- 
zon, but these have since disappeared 
and, save for purely seasonal occupa- 
tions and industries, all business lines 
should record substantial gains in the 
closing weeks of this year. Men in 
very close touch with our basic activ- 
minerals, 


ities, such as steel, oil, auto- 
mobile, dry goods, electrical lines, etc., 
are unanimously of the opinion that 


business should be good for some time 
to come. 


“The demand for credit is wide- 
spread. Commercial and industrial lines 
have accumulated large inventories of 
commodities for fall and winter deliv- 
ery, and these are now beginning to 
move. Indications are the merchants 
of this country will enjoy a_ record 


Christmas holiday trade this year. 
Rural Sales Increase 


“Insurance agents in the agricultural 
districts have experienced an accelera- 
tion of sales in recent weeks that holds 
great promise to general business. 
Crops are being harvested and sent into 








the markets of the world, and ina very | 


short time our tfarmers will ‘have a 
larger surplus of available cash for their 
current and future needs than for a very 
long time. Their chief crops are very 
large and they are receiving reasonably 
good prices for the products of their 
farms. 

“Insurance sales should gain consid- 
erably during the balance of this year.” 





Next Convention in Canada 


The Philadelphia Life has decided 
upon a Canadian trip for the August, 
1930, convention. Delegates will gather 
at Montreal the third week in August 
for short sessions and sight-seeing, will 
take a boat trip down the St. Lawrence 
and on up the Saguenay river to Que- 
bec. Sessions and entertainment will be 
in the Chateau Frontenac. 


Fraternal Official Dies 


James Clark Hilton, 80, one of the 
founders of the Equitable Fraternal 
Union, and a resident of Neenah, Wis., 
for nearly half a century, died at his 
home there last week. He had been in 
ill health for six years, and a short time 
ago suffered a slight stroke of paralysis, 
from which he had not recovered. 

Mr. Hilton served for 29 years as treas- 
urer of the Equitable Fraternal Union, 
and was one of the nine original incor- 
porators. 








“Your Will” 


the booklet offered 


estate matters by 


booklet. 


The booklet 
tricacies of will maki 


nancial status carefu 


page was turned, 


could achieve 


ically. 
ance protection was 


FOUNDED 1867 





50, 


is the subject of 


Union Central policyholders in a 
recent circularization campaign. 
50,000 indicated their interest in 
asking for the 


made no attempt 


to instruct the layman in the in- 
read, he was led to analyze his fi- 


he found that 
the very plans he had made for 
the future were being discussed. 
The fact that only life insurance 
these 
brought home to him emphat- 


A new need f 





000 


ANSWERED! 


50,000 times this 
50,000 


contemplated the purchase of ad- 


to 250,000 repeated. 


The number of leads secured 
from this campaign is more than 


in 1928. 


ng, but as he 


lly. As each 


ends was 


office service 
or life insur- 


uncovered. 


THE UNION CENTRAL LIFE INSURANCE CO. 


CINCINNATI, OHIO 


ditional protection. 
were developed almost over night. 


twice as large as the number se- 
cured during a similar campaign 
And the direct result of 
last year’s campaign was five mil- 
lions in new business. 
a tremendous increase in number 
of leads, new 
from this source may reasonably 
be expected to double the amount 
reached last year 


commission account of the Union 


Central agent. 


scene was 


policyholders 


50,000 leads 


With such 


business secured 


another home 





which swells the 


Jesse R. CLARK,. JR., PREs. 
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NEW BUSINESS INCREAS 













Paid for $319,000,000 Insurance in fy 
Six Months— Securities Worth 
$650,000,0000 

















At the Swampscott, Mass., meeting 
the Sun Life of Canada’s agency for 
President T. B. Macaulay reviewed 
progress of the company and _ inforg 
the gathering that the new jpaid-ior 


















iness of all classes for the iirst 
months amounted to $319,000,000, ; C 
that he was quite confident that Unde 
total paid-for business in 1929 count 
greatly exceed $600,000,000, as the p 
pared with the total paid-for vol no o! 
of $441,000,000 during 1928. spots 
Mr. Macaulay, in hand. 





commenting 1 
the financial position of the compa 
stated that on Sept. 14 the b: nds 3 

preferred and common stock holdi 
of the Sun Life had a market value 

approximately $650,000,000. This fig 
exceeds cost by $270,000,000 and re 
sents an appreciation in market vals 
for the current year of $143,500,000, | 






be a ft 
nventio 
vitation 
ate. N 
inded al 


















, also stated that the cash profit wi. 4, 
securities di sposed of during the eig n av 
month |period to the end oi pm ‘avitat 
amounted to $13,800,000, reagrs 
Mortality Savings Normal 
Mr. Macaulay stated that the sav 
from mortality and loading for the cli Then tl 
rent year were normal and that the a, a tim, 
plus interest would be quite as saifllowing 
factory as during 1928; in fact, that ed to o 
extra income upon the securities w ther ora 
be probably greater than ever before@iipuor, ab: 





bnbinatic 
ch tror 


the history of the company. 
He also announced that there wo 








be an increase in the annual divi y, “Whi 
schedule in 1930. He did not state ginger 
actly what this increase would | reach « 
did assure the representatives a editor: 





that the increase would be sufficient fhite Ro 
continue the present leadership of Gill say s 
Sun Life in offering to its policyholéesume j 
the lowest available net cost. NineWirtises a 





five percent of the profits earned int 
participating branch belong to the» 





ater peoy 
up in | 





icyholders and must be ultimately GMhich do 
tributed to them. The maturity mes ar 
dend, introduced this year, will also Hency of 
increased for the year 1930. ve them 
Mr. Macaulay pointed out that! 
investment policy of the Sun Lite ¢ 
templated ownership of securities 
corporations which were well cil have 





lished in their fields and which were "ations la 
dering some permanent service to! Nat 
American people and which were bo"@me com; 
to profit by the development 0! pots. 
country and the prosperity of its peo% 
Rapid Growth in U. 5%. 
George W. Harris, supervisor 0 ot ¢ 
field service bureau, in his rem rark 
ticularly emphasized the unusual det 
opment in the volume of endowmett 
surance and pointed out the very & 
advantages offered by the Sun Lit 
policyholders holding these form 





E 








contracts. Taking into accou' . the ' 

high annual dividends paid a Sie Hotel y 

turity dividend, the return upon ‘end ved thi 

ment policies of 20 years’ duratio m the ¢! 

more compares most favorally wit!® € lat 

returns received in high grade >® S Was t] 
ror . Ff 


and the cost of life insurance | 
is absorbed. 








H. C. Leach, superintendent 
cies for the United States depart™ 
emphasized the rapid growth o ° 
Life business in the United State’ [iiRave them 
ing the past six years, stating tal® the b 


years ago the United States a8 MMMe cigar ; 
paid for $6,500,000 new bus , he 
the year 1% Bmp: wh, 


ess 10f U tell 





year, and that for 
amount in excess of $225,00:,000 ¥" iifork or 
paid for through the agencies =e’ Rit 24}, 





country and that, whereas tiie ¢ 
was licensed in only five sta 
it is now licensed in 32 st: 

50 division offices would b 

eration before the close o! 

year. 
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—— {| pearing 15 minutes after the boat was 
laca e e scheduled for sailing. 
Some Convention Observations Howard Dunham of Connecticut—as 
able on the Lage a as on the ros 
CRE b Ed ft Cl A trum with the gavel. 
= V 1 or arence xman James V. Barry and William Bro- 
}| Smith listening to old stories and pre- 
ice in Py : tending they were new. 
Worth I Convention fashions change just as! whether you can find a maid to bring Some peonle at the Pamunkeys who 
ner styles do. in a bath towel it you try to find one had never betore sat up smoking and 
[here is the poker game, for instance, after 4 o'clock in the afternoon. telling stories until 2 o'clock. — : 
nich filled out nights. Henry the ‘ . rhe top hats of the Canadian insur- 
schth played whist with his wives, al- - | ance men at the gubernatorial mansion 
Meeting saath not with all of them at the same The Commissioners’ Convention | reception. — ; ae 
ency fom. in two tables. Whist came over Some of the commissioners regarded rhe president of a life insurance com 
viewed this country, but up until some years’ Albert Conway's talk on investments | P@%) listening to a boy departmental 
d infors actuary tell funny stories and laughing 
aid-ior his head off, even at the old ones 
e first F : * * * 
00,000, 3 Clarence Axman, the versatile and resourceful editor of the “Eastern on din Bite Dentin 
t that 4 Underwriter,” is regarded as one of the great convention attenders of the ANI Ww. A 1 of the “S , 
1929 country. One of the thrills the convention people get is watching Axman at Eve — Post” vet bag — 
“ the press table, noting the mechanics of his convention reporting. There is ae Se fee 8 oe Ss 
' newspaper men inside stories of Wash- 







no one like him. 
spots on the recent conventions. 
hand. 


The National Underwriter asked him to hit some high 
The subjoined material comes from his 


ington and finance. 

The drama in the approach to Fred- 
erick H. Ecker’s speech as the conven- 
tion sat silent waiting for the radio man, 













o if 


et be a fourth at bridge at an insurance 
Phi nvention or on a railroad train the | 
and r vitation was regarded as almost effem- 
rket valal.te. Now such an invitation is ex- 







nded almost apologetically and some- 





Prout wines even sheepishly. Furthermore, 
the ¢ ch invitations are getting as scarce 
- itations to go out on the lawn and 

ge in an archery contest. 

rmal 

+ 2 

the Savir 

or thec@iThen there is cocktail mixing, which 


rat the s 


r atime in America became a fetish 
€ as sig@™Mllowing prohibition, when each host 
ct, that ied to outdo the other in putting to- 
‘ities Woulther orange, lemon, bicardi, gin, corn 


x beforemiuor, absinthe, fruit juice and whisky 
bnbinations. Well that got to be so 
uch trouble that it became easier to 
y, “What will you have, White Rock 
ginger ale?” And you were asked 
reach over and help yourself. (Note 
} editor: Why do people always say 
hite Rock when they might just as 
tll say some other kind of water? I 
esume it is because White Rock ad- 
rises a lot. And that’s the only 
Bter people think of. There might be 


here wd 
al divide 
ot state ¢ 
uld be, 





















to the Mf tip in this for insurance companies 
mately Gi@hich do not advertise and whose 
turity mes are not household words in 
vill also@ency offices, but who would like to 
; ve them occupy that position.) 
it that 
Life x * * 
urities 
well stl have been to a number of con- 
h were ®@i@ntions lately and have been asked by 
vice — NationAL UNDERWRITER to make 
were 0 me comments. Here are some high 
ent 0 ots, 
ate * * * 
s. 
mt The Hotels 
marks Some fellow gets such a grouch on 
sual € particular hotel at which he is stay- | 
ywment ME that en he leaves the room 
very semis on all the lights in the place, in- 
un Lite @iding the reading light and the clothes 
forms set light, for revenge on the hotel. 
nt the’ he chap at the convention where 
rd the Se hotel was ignoring reservations res | 
on endmeved this apology and explanation 
jurati m the clerk: “Oh, but you had one 
ly wi € late ervations.” The reply to 
ade } Was t “I thought a reservation 
protec? ) ¢ Teservation, whether late or 
it of M4 * * 
— -_ ~epees there is not some way of 
States Sl, = your lite shoes back when you 
hag a the door to be whitened 
5 -_ — k; whether you can get 
ess fot! + to stop frowning when 
r 1929 = ag Jer you want to buy a postage 
000 wi ork CI r you can get a New 
soe wel “ah sO paper without order- 
sa S ber h in advance; whether you 
: “Ga Waiter who will bring you a 
~ Or remembers to bring you your 
pee nging in the breakfast 
and 4 





Whether you can induce the 
five you your right key in- 
the one in the next 





box; | 








| 





ture on 


a. “. 


keeping 


Niagara 


finance. 


McConkey of the Canada Life 
the lake boat from sailing for 
Falls until after each commis- 
sioner and guest had arrived, some ap- 


a man would ask another man] as good as a university professor's lec- 


and the clean-up later made by the 
Metropolitan Life’s president. 
The close attention which agents fol- 





lowed what T. I. Parkinson of the 
Equitable had to say about taxation 
matters. 

The attempts of hundreds of insur- 
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ance people on the White House lawn 
to stand close to President Hoover. 

The mysterious appearance and dis 
apearance of the President. 

The crowd around John J. 
Chicago as he told incidents of 
minutes private conversation with 
President. 

Roy Hale and 20 
a table in the foyer 
the main room being 
the crowd. 

Glover S. Hastings of the New Eng 
land Mutual entertaining 74 agents 
that company at a dinner, all of whom 


Gordon of 
20 
the 


his 


lunching at 
Mayflower, 
ior all 


agents 
of the 
too small 


ol 


had been attending the life under 
writers’ convention 

‘Bill” Stedler entertaining 1,500 peo 
ple by going through athletic exercis« 
stunts on the stage, and not charging 
money for the exhibition. 

James Elton Bragg, the program 
builder, sitting glued to one chair all 


through the convention and watching 


every move with the eye of a connois 
seur. 
John M. Laird, vice-president of the 


Connecticut General, and C. Edgar Blak« 
assistant treasurer of the Hartford 
Steam Boiler, have been elected trustees 
of the Loomis Institute, Windsor, Conn 
Robert W. Huntington, head of the Con 
necticut General, is also a member of the 
board 











NINTH CONSECUTIVE GAIN 


Recorded in September 


Directly following our announcement of a DEFINITE SALES PLAN for 1929, 
including the new Illustration Book, a 40% dividend increase and a complete new 
line of children’s policies with the new PAYOR INSURANCE FEATURE, pro- 


duction has steadily increased month after month. 


Charts Showing Actual Percentage of Gain 




















JANUARY . 
FEBRUARY 
MARCH ... 


| <‘- Written Business 


Paid Business 





16% 
31% 
12% 
15% 
37% 
10% 
. 23% 
19% 
52% 


MARCH 


“eee eee 


AUGUS 





AVERAGE 


MONTHLY GAIN 23.8% 


JANUARY ........ 
FEBRUARY ....... 

















AVERAGE 
MONTHLY GAIN 














These steady and consistent increases month after month prove conclusively that 
Mutual Trust is growing at an unusual pace. 
merely be the workings of fate. 
“CHOOSING A COMPANY” will be sent to you on request. 


CHICAGO 





CARL A. PETERSON, Vice-President 


Matual Irust 


LIFE INSURANCE COMPANY | 


Edwin A, Olson, President 









Such gains and such progress cannot 
THERE MUST BE A REASON. Our booklet 


ILLINOIS | 











‘As Fatthful as 


OLD FAITHFUL” 
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THE PILOT. 


Reflection— 









Where will you be in the insurance 
world ten, twenty, thirty years from 
now? 

Will you own a prosperous Gen- 
eral Agency, or still be among the 
ranks of field men yet out on the 
firing line? 

PILOT LIFE has splendid open- 
ings for General Agencies through- 
out the South. 


T. D. BLAIR, 
Agency Manager 


PILOT LIFE 


Insurance Company 
Greensboro, N. C. 
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Upholds State Supervision 
in Toronto Actuaries’ Meet 


COBURN SEES URGENT NEED 


However, President of Institute Criti- 
cizes Low Salaries Paid Technical 
Staffs of Commissioners 


At a time when some insurance in- 
terests feel outraged in vary degrees at 
the “paternalism” state supervision, 
the annual address of President Arthur 
Coburn of the American Institute of 
Actuaries at the joint meeting with the 
Actuarial Society of America in Toronto 
this week is of especial interest. 

Mr. Coburn sees state supervision as 
one of the necessities of life insurance, 
and he says a business “by means of 
which good citizens make contribution 
to a future generation of good citizens 
warrants the thoughtful interest of the 
states.” He said in part: 


Business Safe at Present 


or 


“The life insurance business has never 
been more safe and sound than it is 
now. Its very excellence may attract to 
it persons who are strangers to the busi- 
ness. Many of these strangers by sheer 
force of character will add luster to the 
business. Others will not be helpful. I 
think you will see a development of 
this business in which efficient super- 
vision will be just as important as it 
has been in the past. 

‘Because of the short term of the in- 
surance commissioner he is to a great 
extent dependent on his permanent 
technical staff. In 1915 out of every 
dollar paid by insurance policyholders 


for the support of insurance depart- 
ments and for other state purposes, 
about 6 cents was used for insurance 
supervision. In 1927 out of every dol- 
lar about 4 cents was used for super- 
vision. 


Staff Salaries Are Low 


“Even allowing for increased income 
during the period, comparison suggests 
that the salaries of department staffs 
may not have kept pace with the in- 
creased cost of living and such, I be- 
lieve, is now the case. The public pays 
for first class supervision but they can 
not get it if the salaries paid in insur- 
ance departments are not sufficient to 
attract and retain competent subordi- 
nates. 

“It is difficult to imagine what would 


be the condition of insurance in the 
United States without supervision. It 
seems safe to say that it has kept un- 


scrupulous men out of the business, has 
saved much waste of policyholders’ 
money, and has helped to build up pub- 
lic confidence in. the business of insur- 
ance. Even the strongest and best com- 
pany would be injured in public estima- 
tion by the failure of the worst and so, 
I believe, actuaries should support an 
agency that encourages all of us to do 
what the best of us already do of our 
own accord. 

“The insurance commissioner has a 
big job. He must have a_ working 
familiarity with life, fire and the numer- 
ous varieties of casualty insurance. 
When you think that one commissioner 
has 900 companies doing business in his 
state it is not difficult to imagine that 
he finds his work arduous and some- 
times annoying. 

“It must be particularly galling to a 
commissioner to find his most construc- 


tive action subjected to adverse criti- 
cism. I believe that here lies an op- 
portunity for actuaries to do good 
work.” 


Dugal Quebec Superintendent 


B. A. Dugal has been appointed super- 
intendent of insurance for the province 
of ‘Quebec. Mr. Dugal was formerly 
assistant superintendent of insurance 
under O. E. Sharpe, who resigned to 
join the workmen’s compensation com- 








mission. 
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Reese Forms Firm to 
Specialize in Estate 
Analysis and Trusts 











PHILADELPHIA, Oct. 10—A; 
dication of the trend of the times j 
tained in the announcement of 
mation of the Insurance Trust Ag; 
ates in this city with Joseph H. Rees 
manager, for the purpose of render 
professional service in estate ana 
and solving business insurance proble 

Mr. Reese, at present chairman 
joint educational committee on 
surance trusts of the Corporate | 
ciaries Association of Philadelphia 
the Philadelphia Association of Life 
derwriters, was the “father” of the 
educational course plan and _ has 
been interested and active in the we 
of the joint organizations. 

He believes that the growing 
of the banks and trust companies ix 
insurance and the cooperation betwe 
them and the life underwriters 
brought about a condition where the 
ural step to take was a move like 
While he is not the first one to speci 
ize in estate analysis, his work is a 
wider and broader lines than ever bei 
attempted. 


lV 


Colby on Way to Million 


Ralph Colby has qualified as a m 
ber of the 1930 half million dollar 
of the Franklin Life of Springfield, | 
with $647,780 of business involving 
765 premiums since the start of | 
club year. This is at the rate of $3238 
a month and it is expected that ) 
Colby will run well over the mil 
dollar mark before the end of the 
year. 


dilins 


Visiting Members Companies 








A month of service calls to met 
companies in the middle west and so 
central states was started last week 
H. L. Walker and L. J. Doolin, mem! 
of the home office service department 
the Life Insurance Sales Research 3 
reau. Among the cities to be vist 
are Philadelphia, Chicago, Kansas ( 
St. Louis, Omaha, Peoria, Charles 
and Louisville. 


Shows Large Business Increase 


New business of the Ontario E¢ 
able Life & Accident of Waterloo, ‘ 
has almost doubled this year over 
President S. C. Tweed announces t 
the total for the nine months this 
is $9,163,294 as against $5,362,599 
the same period last year. These 
ures do not include considerable 4 
tional business acquired throug! 
gamation of the Equity Life. H 
pressed the belief that final figures 
this year will show that assets, sur 
and policy reserves made proport! 
gains over 1928. The company w 
nine years old in November and a: 
cial program is being planned t 
brate the anniversary, a thre« 
production campaign having 
started Oct. 1. 


Win Prizes in Campaign 


Nine prize winners are annouct 
the campaign held in honor of 
H. Rose, president of the Mary! 
of Baltimore. They are: B | 
man, H. L. Groom, S. L. Burgess, } 
Watson, M. D. Holderby, B. T. Cow 
J. T. Rose, Bennett Bailey and H 
Imhoff. The drive closed Aug 


Conduct “World Series” 


Charles C. Clabaugh, general su 
visor of agencies of the Maryland 
Baltimore, is directing a “Wor! 
battle running from Sept. 23 to N 
between the “Estate Builders” an¢ 
“Income Designers.” B. I. Chapma 
captain of the first team and C. T. ! 
of the other group. 


Ser 
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BUILDING WELL RENTED 


fore than 32 leading woolen firms 
space in the New York Life 


now rent — 
uilding Although the building has 
yeen open not quite a year, it is already 


ore than 94 percent tenanted. 


“With its »yees the New| “’ . 
\ nay a yen ge yo an | of the company and he is now well in 
S\ork Lil€ as « | 


Ethe building a small city in itself. Its 


‘otal business hour population when it 


AS SEEN FROM NEW YORK | 


By C. C. NASH, Jr. 
—(Nash of the National) ———— 





; fully tenanted will be close to 18,000. | 
“The success of this building has aided | 


a great degree inj bringing to the | 
front a section of the city that had for 


<ome time been feeling the effects of 


vested office building district in the 
Grand Central Terminal and Fifth Ave- 
ue Zones. 
o. a 
PRUDENTIAL MEN’S MEETING 


[The Times Square ordinary agency of 
the Prudential in New York City held a 
Tuesday. The 


George H. Chase, superintendent of 
wencies in the ordinary department, 
F. D. Kinecke, assistant actuary, and 


Sayre MacLeod, Jr., supervisor under | 


Mr. Chase. They each made a brief 
talk on the work of their department. 
George Boyling, assistant manager of 
the agency, spoke of the drive which is 
planned for the next 30 days, this being 


iknown as McNulty month in honor of 
ithe manager, John A. McNulty. Mr. 


McNulty has built an aggressive or- 
ganiaztion in a short time, being only 
five months old and stepping up in the 
ranks of the Prudential field organiza- 
tion. 

e-~* + 


GOVERNOR SMITH’S RESIGNATION 


rhe resignation of ex-Governor Alfred 
E. Smith from the board of the Metro- 


Spolitan Life comes somewhat as a sur- 


prise to those who are not “in on the 
know. As a matter of fact, although 


}Governor Smith went on the Metropol- 


Life board after the death of Presi- 
lent Haley Fiske, his action was due to 
the friendly relations that existed be- 
tween him and Mr. Fiske, for whom he 
ad a great admiration, rather than of 


itan 





any affiliation with the new president, | 


F. H! Ecker. 
Mr. Fiske would have been in line for 


Indeed, it is said that | 


the ambassadorship to Great Britain or | 


some other important political post if 
Governor Smith had succeeded in his 
impaign for the presidency. Both were 


Democrats and had many ideas in com- | 
mon. Ihe death of Mr. Fiske made no | 


aifterence to Mr. Ecker, who set out 
faithfully to carry out all his policies, 
aud Mr. Smith went on the board just 
the same. The Smith selection looked 
i the time as though it were made by 


\ ’ e Ps 
Mr. Ecker, but as a matter of fact it 


was made months before by President 
Haley Fiske. 
* * * 

HARVEY WEEKS ADVANCED 
Harvey Weeks, formerly general 
gent at Buffalo for the Provident Mu- 
ial Life, has been appointed an assist- 


lit secretary of the Central Hanover 
Bank & Trust Company of New York. 
Ir. Weeks joined the Central Hanover 

June of this year to assume charge 
! the bank’s trust solicitation work. He 
‘a past presideat of the Buffalo Life 
der riters’ As:ociation and its repre- 
ntative on the National associatiori 
Xecutive committee. As a speaker on 
surance topics Mr. Weeks enjovs a 
widespread reputation and is the author 
'a comprehensive work on the funda- 
‘ntals of insurance selling, soon to be 
ied. 





x * x 
HAD BIG SEPTEMBER 
Frank Pennell, New York City gen- 


ral agent for the State Mutual Life, 





|an all day outing Wednesday of this 
week at the Braidburn Country Club at 
Madison, N. J., golf and other outdoor 
sports being entered into by more than 
—i|}| 25 men. On Monday of this week the 








made a notable increase in September, 


agency heard a sales talk by Louis Day 
of Day & Cornish, Newark general 


1] 


from all companies operating in the 
state a grand total of $2,179,676, di- 
vided as follows: Tax on premiums from 
fire companies, $388,734.39; life, $1,256,- 
443; miscellaneous, $256,021; total tax 
on premiums, $1,911,199. The fire mar- 
shal tax on premiums of fire companies 








the paid-for total of $703,500 being over ; agents for the Mutual Benefit. 


twice the total of last September. This 
brought the year to date total to $5,245,- 
660, a gain of 30 percent over last year. 
This is the fourth consecutive month he 
has led the entire agency organization 


the lead for the vear. 


The agency organization was given! During the 


Indiana Department Report 


was $80,593; fees, lire, $69,881; life, $30, 


659; assessment, $1,101; miscellaneous, 


companies, $32,641; miscellaneous fees of 

The annual report of the Indiana in-| all companies, $19,768 
surance department for the fiscal year 
ending Sept. 30, 1929, has been issued. 


Chere 
propriated for the use of the 


was collected ' expended. 

















Royal Union Life Building 
Cor. Seventh and Grand Ave., 
Des Moines, lowa 











ROYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 


Washington, D. C. 


We want a high class per- 
sonal producer for Washing- 
ton, D. C. 


We prefer a salesman who 
is familiar with the District 
of Columbia field. 


We offer a very lucrative 
proposition for the right 
man! 


OYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 
A. C. TUCKER, President 























ROCKVILLE 


MARYLAND!! 

General Agency positions open at, 
CUMBERLAND HAGERSTOWN 
FREDERICK 

Excellent territory—Special Direct Contract—Wholehearted 
Home Office Cooperation 


George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 


HARRISON B. SMITH, President 


WESTMINSTER 








en 








$33,834; admission and annual fees of al! 


ment $71,800, of which but $66,105 
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New York Life 


. Directors 


The success of any Company is primarily a matter of 
management—that is, of MEN. Following is a 
list of Directors, New York Life Insurance 
Company, the most recently elected 
being Calvin Coolidge: 


LAWRENCE F. ABBOTT..... Director Valentine & Co. 
SEE Ts ED os inksadeccevcéees ....-Manufacturer 
NATHANIEL F. AYER........... eee 
CORNELIUS N. BLISS......... Commission Dry Goods 
MORTIMER N. BUCKNER } haitvnan of Boar 
THOMAS A. BUCKNER......... saa Vice-President 
{ Pres’t Columbia Uni- 
NICHOLAS MURRAY BUTLER } versity 
CALVIN COOLIDGE { Former a = the United 


GEORGE B. CORTELYOU..Pres’t Consolidated Gas Co. 
WALTER W. HEAD......Pres’t State Bank of Chicago 


CHARLES D. HILLES........... ...Insurance Manager 
ALBA B. JOHNSON........ .. Retired, Philadelphia, Pa. 
PERCY H. JOHNSTON Pres’t Chemical Bank & 
Trust Co. 
WILLARD V. KING } Cheirman Asvisory Board, Irving 
DARWIN P. KINGSLEY............. ........President 


RICHARD I. MANNING. Farmer, Columbia, So. Carolina 
DE Ga sh vcccvescccvcccscndececes ctr 
GERRISH H. MILLIKEN......Deering, Milliken & Co. 
FRANK PRESBREY...Frank Presbrey Co., Advertising 
JOHN J. PULLEYN.Pres’t Emigrant Ind. Savings Bank 


FLEMING H. REVELL { Fleming H. Revell Co., Pub- 


Chairman of Executive 


nois Bank & Trust Co., 
Chicago 


HIRAM R. STEELE. .Steele, DeFriese & Steele, Lawyers 
JESSE ISIDORE STRAUS. Pres’t R. H. Macy & Co., Inc. 


RIDLEY WATTS..... | Mitey Wikis & Co. Dry Goods 


GEORGE M. REYNOLDS }nois Bank Continental Tili- 















NEW YORK LIFE INSURANCE COMPANY 
MADISON SQUARE, NEW YORK, N. Y. 


DARWINP. KINGSLEY. . . . President 
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Airplane in Agency Service 


—— 



















W. G. Preston, Jr., assistant treasurer 
of the Bankers Reserve Life of Omaha, 
has introduced the airplane as an aid to 
greater efficiency in agency service. 
There was recently a contest between 
the Pennsylvania and South Dakota 
agencies, two of the largest on the rolls. 
The South Dakota organization won. 
Mr. Preston and some of the home office 
people and department heads made the 
trip from Omaha to Yankton, S. D., by 
airplane. 

The Bankers Reserve Life’s ship, 
which is a speedy Travelair equipped 


with a Challenger motor, attracted mu 


attention. There was great interes 
manifested in it. The plane is identife 
by the company’s name in large letter: 
beneath the lower wing. The fuselag 
carries the company’s crest prominent 
on both sides. Many of the South D 
kota agents before going to the banquet 
which was paid tor by the defeate 
Pennsylvania contingent, took rides 
the plane. In appreciation of Manag 
R. E. Walpole’s leadership in South Da 
kota he was presented with a Gladst 
bag. 











Williams Objects to 
Report of His Address 


George L. Williams, vice-president of 
the Union Central Life, objects to the 
reporting of one part of his address 
delivered before the casualty conven- 
tion at White Sulphur Springs. In the 
report it was stated, “He particularly 
noted the radical change from the old 
type of agent who was fit for a comic 
strip, who was an intolerable nuisance 
and who was inefficient, inept and a fail- 
ure, to the modern type highly skilled in 
his profession.” Mr. Williams says: 


Did Not Express His Opinion 


“I should be very sorry to feel that 
the older agents, who came into the 
business before the beginning of the 
recent trend toward preliminary educa- 
tion of life insurance agents in under- 
writing principles, salesmanship, eco- 
nomics, law, etc., might conclude that 
the foregoing quotation expressed my 
opinion of them. There were well quali- 
fied, well trained, efficient agents 20 or 
30 years or more ago, although possibly 
their number was small. They were, 
however, the agents who remained in 
business, and who are now to a large 
extent the general agents and managers 
to whom the companies look for the 
success of their field organizations. I 
did not say that the old type of agent 
was fit for the comic strip. Neither did 
I use at all the word ‘intolerable’ or the 
word ‘nuisance.’ 


What Williams Said 


“IT said: ‘The older of us can remem- | 


ber a day when the life agent was held 
somewhat in disesteem, because life in- 
surance selling, whether rightly or not, 
was regarded as the resort of the in- 
efficient, the inept or the failure. This 


attitude persists in those last strong- | 
holds of ancient, musty and hackneyed | 











August Mortality Near 
Lowest Mark on Record 


NEW YORK, Oct. 10.—Mor- 
tality continues its improvement, 
the current report of the Metro- 
politan Life on its 19,000,000 in- 
industrial policyholders which 
brings the experience through to 
the end of August showing almost 
a new record low for that month 
In August the death rate was 7.5 | 
per 1,000, which has been reached | 
only twice before in the history of 
the business, in August, 1924, and 
September, 1922. This brought the 
year to date death rate down to | 
9.7 compared with 9.5 for 1928, | 
despite the tremendous loss dur- 
ing the first quarter from the m- 
fluenza epidemic. It now appears 
likely that 1929, which opened 
with prospects for an almost rec- 
ord high mortality, may equal the 
most favorable year yet recorded 
and will certainly have one of the 
lowest death records on record 
Im-rovement was recorded 
August in almost every classii- 
cation, even diabetes, cancer, acct 
dents and automobile fatalities, 
persistently increasing, improving 
slightly as compared with the 
same month of last year and also 
compared with July. 











is what justifies their bei calle 
comic. This conception of life insuran 
may once have had some war iu 
it has died—because it is certainly ' 
longer true.” 


profession. Price, $2.25. Ordet 


wheezes—the comic magazin« 


“Life Underwriting as a C é a 
Woods, tells of the opportunitirs . 
ym 


National Underwriter. 
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any, and thus in line with the long a 
tablished custom of requiring insurance 

companies to pay all costs of examina- | 
tion, the Old Colony is being required | 





Canada Stocks 
Are Mounting 


a, (CONTINUED FROM PAGE 4) 


to foot the bill even to the extent of 
- stock i aIvc Ane he | court costs. 
Sun I tock is largely confined to the | ¢ +f . 
One large item was the fee of Master - 


United States. There has been a rumor] _ 
rests across the border were at-| Korshak which was set at $9,450. Mr 


: : | 

that 1 : ’ 

tempting to get control of the Sun Life | Armstrong said the reporters’ bill was 

but this hardly seems possible. pune and that is only part. In addi ( OMPAN ) Fe ad 


| 
| | 





io he department’s expenses amount 
successful With Investments , = 3 . dey are - os csunetien” 
to $25,000, he said, and the company’s 

The Sun Life has been very successful | costs in defending itself, about $17,000 
with its investment policy and its large | After an appraisal for which the com 


profits ave attracted attention. At] pany paid, the appraisers were not called 
present prices the yield on Sun Life | ee a 

stocks is exactly .0061 percent. This is ae 

certainly a very small yield. Even if State Officials 

the Sun Life were to declare a 100 per- 


cent stock dividend the yield would only View Disability 








| 
"he eliidon ( | TINUED F ES f St. Louis, M 
In lition to regular dividends stock- | (CONTINUED FROM PAGE 3) oO ° OoOulis, oO. 
holders in the more prosperous Canadian | have been issued, but department will 
life companies bank on substantial cash | Probably follow the report adopted 
“y os TOE ats has -- | commissioners’ convention 
—_— For = cance the Canada Life Minnesota—No action until after the | 
pays a egular dividend ot “0 percent. December meeting in New York 
its stock 1olders during _the last five Mississippi—Wéill make ruling but not Passes the 
years have received the following cash] at a very early date. Not quite agreed 
bonuses In 1924, 45 percent; in 1925, | on the plan regarding reserves 
e 30 percent; in 1926, 70 percent; in 1927,| Missouri—No decision 
0 percent; in 1928, 30 percent. Cana- ~~ ana aye — a - 
° re .O decision 
an | ims “e t he » » 
dian |i nsurance 1s on the upgrade and New Jersey—No jurisdiction 9 by 
invest neo great confidence in the New York—Approved, effective July 1 , P 
future here is now over $6,000,000,- | 1930. f | f I F 
000 insurance in force. The volume of North Carolina Adopted Probably O 1 e nsurance In orce 
will be made effective June 30, 1930 


business has gone upward at a great rate 


and there have been but a few new com- Nerth Baheta—No action 


. Ohie—No decision | 
panies organized. , 
Oklahoma—No action 


| mu ee Oregon—U ndecided “I was opposed . - rr. - ° 
any ove the motion an offere . in conv ee El -EBRA I ING this epochal event, 
1aving decided viewpoints not entirely = 
Old Colony Is in accord with the committee's gated we are completing a new 22-story 
. said Clare A. Lee, commissioner. “I have | wes ’ 
Seen as Winner | 10: tuily satisiiea myself and, therefore, | Home Office Building to afford more 
room and larger facilities for giving 


cannot at this time state what the J 
better service to our 45,000 Policy- 





(CONTINUBD FROM PAGE 6) titude of the Oregon department will be.” 

Pennsylvania—No decision until con- | 
sultation with the Pennsylvania life in- | 
surance companies 


Neuske found it impossible, because of 
the court order, to pay the claim. 











Insolvency Suits Expensive South Dakota—No ruling. Commis- 
. e tte: . , sioner Lewis says “It seems to me that | ld ore 
Expenses of litigation have been high, | uniess an agreement is reached con- 1010eTS. 
Attorney Armstrong told Judge Fein-| cerning adequate rates and reserves for 
erg He estimated the cost to the | this class of business and some provision 
did not include counsel fees. The $10,-| formity obtained by the use that the [ A . \ J | 
: - to recommended will be but a very N ore gents N antec 


| 

| 

| 

| 

| 

a company already to be $50,000, which| made for their requirement, the — 
000 allowed by the court to Messrs. | 
| 

| 


ir Pot : 4 . short step toward the undesired A com- ' - . 
otts id Armstrong, it was stipulated, | petitive factor, in my opinion, will still Openings in 36 States 
ord was only in part payment of their serv- | be with us due to the lact of uniformity | 
Ices |of the interpretation of the uniform 
They stated they had devoted their | clause both by the companies and the 
services exclusively to the interests of | courts.” 





co the Old Colony since the receivership | “= Approved, effective April 1, 
tro- 5 tel — - April and had held Texas—No decision. 
ve *8 hearings before the master, had made Virginia—Approved. 
hich | several trips to Florida to investigate West Virginia—Approved but no de- 
values and had been forced to pay out] partmental ruling issued yet. Will give 
aa heavy fees fer expert witnesses and | the companies a definite time to put this 
= their expenses. On this basis it is esti- resolution into effect. Will permit the 
nth : ye e- use of the present disability clauses and e 


mated thi he liti i y . : 
: at the litigation would cost those submitted to’ us pending the issu- 

















Bee the company not far from $75,000 we ated 
hed i ‘ ‘ , , . ance of the ruling. . . 
a | an mound Saasneenation ot the law ai Ed Mays, President 
fae aa og : ‘aminations of insurance | Owen’s Office Expands 
the mpamies by state insurance depart- | : ’ : : | — . 
wet ments was made by Assistant Attorney-| E. W. Owen of Detroit, manager ot S] i LOl 1S, MO. 
198 General Kadyk, under which the Old | the Sun Life of Canada, has found it | 
ur- Colony is paying all costs on both sides. | necessary to take on additional space in | 
yea Mr Kadyk argued that the insolvency | the Eaton Tower. The agency now oc- | 
pars Proceeding is in effect an examination | cupies almost two entire floors. It is | 
oad into the financial status of the Old Col- | having the largest year in its history. | 
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Working With Us— 
for Themselves 


A very large number of Central Life’s rep- 


resentatives, 
states, 
pany from 10 to 25 years. 


To this Loyal, 


now writing insurance in 24 
have been in the service of the com- 


Satisfied Agency force the 


Central Life ‘Assurance Society has offered 
a record of Sound Investments, Low Mor- 


tality and 
holders. 


First Class Service to 


Policy- 


Today, with nearly $200,000,000.00 insur- 


ance in force, 


Central Life is the largest 


American company of its age, save one, built 


other than by consolidation. 


And 1929 continues 
ingly 
history. 


as one of the outstand- 
successful years of the company’s 


Central Life 


Assurance Society 


(MUTUAL) 


T. C. DENNY, President 


DES MOINES 


IOWA 


The company that is OLD enough to be 
thoroughly established but YOUNG 


enough to offer exceptional 


opportunity 























AMERICAN LIFE 
INSURANCE CO. 








OFFICES 


DALLAS, Home Office Building 
CHICAGO, 128 N. Wells St. 


Prompt Service From Both Offices 
Maximum Security to Treaty Holders 








MORTON BIGGER 
Secretary 


A. C. BIGGER 
Presid 


C. W. SIMPSON _ 


Medical Director 


BERT H. ZAHNER 
Chicago Manager 


MERLIN OATES 


Actuary 
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Hunter Shows Need 








(CONTINUED FROM PAGE 3) 


showed no increase for the second to| other companies, it is 


eighth years, the ultimate rate being 
practically reached by the second year. 

Mr. Hunter presented statistics on the 
rate of disability, calculating the rates 
of men and women separately, because 
of the great difference in experience be- 
tween them. He said that women not only 
had a higher rate of disability, if any- 





thing, but a lighter rate of termination | 


also, so that the anticipated offsetting to 
the higher rate of disability was not 
found. In referring to the higher ter- 
mination rates shown in the early 
months, he said this raises the question 
of whether it is due to the disinclina- 
tion of policyholders to bother with 
small claims or to the increased educa- 
tion of policyholders by agents or to the 
increased tendency towards preventive 
work and hospitalization which is found 
more today. 


Schedules Are Presented 
With this background, Mr. Hunter 


then presented a schedule of disability 
premiums both; 
the commissioners. 


cently adopted by 


The first schedule showed the premiums | 


at sample ages on the present policy as 
shown by the 1925 investigation recom- 
mendation, those suggested by one com- 
pany whose experience was studied and 
those required by another company 
whose experience was individually stud- 
ied. Justification of the 1925 


for the present clause | 
and for the proposed standard code re- | 


| 


recom- | 


mended increases was thus found. Then | 


the three comparisons were also made 
for the new standard clause, 
changes from three to four months, but 
also makes the waiver retroactive, 
offsetting some possible saving. 

change was shown, 
need for adopting the 1925 suggested 
rates. And finally, he made a compari- 
son of the practice generally in vogue 
today, showing that many companies 
have premiums considerably below the 
amount required by actual experience 
and expected experience under the new 
clause. The three tables, self-explana- 
tory, are as follows. (As some of the 
premiums quoted by Mr. Hunter were 
on a net basis they have been increased 


Slight 


re-emphasizing the 


by a suitable loading in order to get 
gross premiums tor comparative pur- 
poses): 


Gross Disability Premiums 
on Present Plan 
(3 percent—Ordinary Life—three months 
clause—1l percent per month— 
not retroactive.) 
‘ Another 


1925 One Co, Co. 
Age at Investi- New New 
Issue g: ation invest. Invest. 
a? wegeneun keen 15 3.19 $2.86 
a? es weawans abe 3.97 +33 3.58 
a”? evéeedveseaine 5.3 5.23 4.77 
WD Raneked-a nee 7.62 7.27 7.37 


Gross Disability Premiums 
on Proposed Plan 


(3 percent—Ordinary Life—three months’ | 


clause—1 percent per month 
Waiver retroactive.) 
Another 





1925 One Co. Co. 
Age at Investi- New New 
Issue gation Invest. Invest. 
a? s2euneread en $3.07 $3.13 $2.82 
eer 3.90 3.86 3.53 
> ee 5 5.14 4.74 
ae ee 7.63 7.20 7.38 
Comparison of Premiums—Present and 


Recommended 
(3 percent—Ordinary Life—three months’ 
clause—1l1 percent per month— 
not retroactive.) 


Age at 

Issue (1) (2) (3) (4) (5) 

20....§$2.74 $1.44 $3.23 $2. 36 $3.15 

30. . 3.46 2.06 3.99 2.92 3.97 

40 4.65 2.06 5.22 3.91 5.31 

50. 6.87 5.03 7.64 5.86 7. 62 
(1) Present rates of three companies 


with the highest rates. 

(2) Present rates of two companies 
with lowest rates. 

(3) Present rates of a company with 
the highest rate of any large company. 

(4) Present rates of 17 of the large 
companies, showing a general average. 

(5) Recommended rates of the 1925 
inter-company investigation. 

Hunter 


Commenting on this, Mr. 


said: “If the experience of the com- 
panies 


studied is being duplicated in 





which | 


thus | 


| panies 


; 


evident 
number of companies, probably the ma 
jority of them, are charging insuflicie 


premiums.” The question was _ the 
raised of the need for raising premiw 
at the same time that benefits are bei 
slightly restricted. 


Adequate for Waiver Only 


matter of reserve 
Mr. Hunter said: “For several years 
has been generally recognized that { 
reserves by Hunter's tables were ad 
quate for policies providing for waiy 
of premium only or for an annuity } 
ginning at least a year after the begi 
ning of disability; they are probably : 
adequate for the present forms providing 
fe- a monthly inco~e beginning thr 
months after disabil**- or earlier, e 
pecially when such benefits are retro. 
active. The majority of companies 
doing business in New York state hol 
reserves for active lives under the 
modern contracts based on Hunter's re. 
serves increased by either a flat or var 
ing percentage, the average being fro: 
10 percent to 100 nercent. A numbe 
of companies add a constant per 1,00 
of the face of the policy, while severa 
use a combination of these two methods 
Two or three companies add a correct 
to Hunter’s table based on either Ha 
litt’s table or the A. H. J. section of tt 
Manchester Unity experience. A nun- 
ber of companies, especially Canadia 
hold 50 percent of the total premiw 
received either with or without interest 

“This great diversity of methods re- 
veals not only the general opinion that 
an addition should be made to Hunter’ 
table, but also the pressing need of 
new and adequate experience on whic 
to base the active life reserves under 
modern policies.” Thus he presented 
table of mean reserves for active live: 
as follows: 


Turning to the 


Mean Reserves for Active Lives 


(3 percent——Ordinary Life—three mont 
clause not retroactive.) 





ear — 
3rd 10t 

$32.30 $10.5 
$.59 07 12.7 
5 oR iry { 7 ‘ 
6.28 1.41 





On disabled lives, the reserves wer 
found to be adequate, almost all com- 
using Hunter's table with 3 o 
3% percent interest. Recent experience 


| showed this to be an excess reserve 











28 percent on the old basis, or 7 percent 
if the first year claim reserve is reduced 

Turning to the final consideration, the 
actual experience of women risks, Mr 
Hunter presented an elaborate study © 
this among which was the following 
table, which clearly indicates the heavier 
rate of disability and the much heavier 
premium needed: 


Disability Rates on Women 


(3 percent—Ordinary Life—three months 
clause—not retroactive.) 
Age at 1925 —Recent Inves 
Tssue Invest Men Wom 
rae $3.15 $2.86 $5.4 
30. , one 3.5 6.9 
a aipanae 5.31 4.77 8.64 
Teateseues 7.62 7.37 1,38 


The question of women risks was 
ther amplified by James re PI 
assistant actuary of the New York Li 
who presented the details of 7 entir 
investigation in a paper presented joint 
with Mr. Hunter’s. Mr. Phillips we? 
into minute detail by formulae on 4 
phases of the question of premiums 4! 


reserves, both for men and women. 


Places Large Policy 


E. C. Peebles, agent of the Nort 
western Mutual at Cincinnati, 
closed a contract covering all the ¢ 
ployes of the Columbia Gas & Elect! 
Corporation and its subsidiary com 
panies for a group policy in the Trav 
elers. There are 14,000 persons nvolved 
and $15,000,000 insurance is arranged 
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Growing Power 
Is Pointed Out 


(CONTINUED FROM PAGE 5) 


tracts of private companies, in obliga- 
tions to be met, which no one doubts 
will be met equal, the aggregate of the 
entire accumulated wealth of the world 
the time of the founding of this re- 
oublic, and that was the product of fifty 
centuries of human effort and its saving 
nargin 
Investment Trust Featured 


“The management of life insurance, 
which in its quarter century of intensive 
levelopment has fixed itself inj public 
confidence and regard, illustrates the 
better features of the investment trust 
movement of today. The premiums paid 
to life companies which represent thrift 
savings and the effort of family affec- 
tion to project itself into after-death 
security, have been in the investment 
field handled by life insurance manage- 
with a skill and devotion which 


ment 
would have been impossible to the 
myriad of individual investors them- 
selves. 


Investment Risk Spread 


“To be sure, the progress of medical 
science, the widening of practices of san- 
itation and hygiene, were effective in 
lowering the anticipated death rate so 
that there was an unexpected increment 
to be shared with individual insurers, 
but beside that was the question of 
skilled and experienced investment of 
funds and the spreading of investment 
risks over many forms of obligations 
with the result that public confidence 
was never so high, and broadly speak- 
ing, a life insurance contract today is a 
bond never questioned in its value. 

Health Has Been Benefited 


“Perfect refrigeration, sanitary con- 
tainers for food, equitable heating in the 
house, vacuum cleanliness, automobiles 
inviting to the open country, these things 
and a thousand other products of indus- 


try have secured individual health and 
even stood death itself at bay for a 
space, until the improvement in the 


death rate of this last quarter century 
equals six hundred thousand less deaths 
per year than on the standards of twenty 
years ago. 

Should Prove Inspiration 


“What that means to the happiness 
and security of the individual home 
should be an inspiration in your profes- 
sion. The rising average of life insur- 
on individual lives which reaches 
now its spectacular culmination in five 
million dollars on a single life, must in- 
evitably rise further and further as the 
value of individual genius through in- 
dustry is better appreciated. It is the 
nark of value placed on trained minds, 
n brains and’ intellect as against the 
older conception of bricks and mortar 


} 


ind machinery alone. 


ance 


Sees No Saturation Point 


“The basis of this ever widening field 
ir activities is the conduct of help- 
modern large scale industry secure 
vastest market and the most 
tably distributed earning power of 
any people in the world’s history. There 
is nO saturation point in such a market. 
Humar desires and aspirations are limit- 
IeSs, It is a i 


+] 
Urh¢ 





. t ig mere problem of equi- 
librium in industry to keep all its parts 
functioning healthfully while invention 
S Bae sts new objects to be desired, while 

‘dustry organizes for the low cost pro- 


luction of such articles for distribution 
1a myriad homes, while social and po- 
ical theories foster the stimulation of 
ich individual effort to the largest dis- 
'ribution of the earnings of industry 
Iree processes alone.” 








Barrett Superintendent of Agencies 
_ George Barrett, manager of the «laims 
‘epartment of the Sentinel Life of Kan- 
Sas City, is to assume the duties of 
superintendent of agencies, including 
general supervision of the accident and 
ealth department. He will retain the 





supervision of claims as well as agency 
work. Mr. Barrett has been with the 
Sentinel since its organization in 1926 
and prior to that time had been claims 
examiner for the Employers Indemnity. 
He is a graduate lawyer and for several 
years practiced law and did independent 
claim worn before becoming connected 
with the Employers. 


Royal Union Life’s Month 


Royal Union Life agents produced 
$2,800,000 in September in honor of 
President A. C. Tucker. It was the 
largest ever recorded in one month. 


More than $1,000,000 came from lowa. 
There were 1,357 individual lives in- 
terested. 


Northwestern National’s Big Month 


The Northwestern National Life of 
Minneapolis closed the biggest Septem- 
ber in its history with a new business 
total of $5,418,345, a gain of 32 percent, 
or nearly one-third, over the September, 
1928 production, September is the 
twelfth consecutive month in which pro- 
duction has totaled $5,000,000 or over. 





STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC., 
REQUIRED BY THE ACT OF CON- 
GRESS OF AUGUST 24, 1912. 


OF THE NATIONAL UNDERWRITER, 
Life Insurance Edition, published weekly 
at Chicago, Illinois, for Oct. 1929. 
State of Illinois, | .. 

County of Cook, § 

Before me, a Notary Public, in and for 
the state and county aforesaid, person- 
ally appeared John F. Wohlgemuth, who 


having been duly sworn, according to 
law, deposes and says that he is the 
secretary of The National Underwriter, 


Life Insurance Edition, and that the fol- 
lowing is, to the best of his knowledge 
and belief, a true statement of the 
ownership, management (and if a daily 
paper, the circulation), etc., of the afore- 
said publication for the date shown in 
the above caption, required by the Act 


of August 24, 1912, embodied in section | 
411, Postal Laws and Regulations, | 
printed on the reverse of this form, 
to-wit: 

That the names and addresses of the 
publisher, editor, managing editor and 
business managers are: 


Publisher—The National Underwriter 
Co., New York, Cincinnati, Chicago. 

Managing Editor—C. M. Cartwright, 
Evanston, Il. 


Associate Editor—F. A. Post, Chi- 
cago, Ill. 

Business Manager—H. J. Burridge, 
Hinsdale, Il. 

2. That the owner is: (If owned by a 
corporation, its name and address must 
be stated and also immediately there- 


under the names and addresses of stock- 


holders owning or holding one percent 
or more of total amount of stock. If 
not owned by a corporation, the names 
and addresses of the individual owners 
must be given. If owned by a firm, 
company, or other unincorporated con- 
cern, its name and address, as well as 
those of each individual member, must 
be given.) 

The National Underwriter Co., New 
York, Cincinnati, Chicago. E. J. Wohl- 
gemuth, Cincinnati, Ohio; C. M. Cart- 
wright, Evanston, IIL; H. J. Burridge, 


Hinsdale, Ill.; G. W. Wadsworth, Chicago, 
Ill.; John F. Wohlgemuth, Hinsdale, Il; 
H. M. Diggins, Cincinnati, Ohio; R. E. 
Richman, Cincinnati, Ohio. 

3. That the known bondholders, mort- 


gagees and other security holders own- 
ing or holding 1 percent or more of total 
amount of bonds, mortgages or other 
securities are: (If there are none, so 
state.) 

None. 

4. That the two paragraphs next 


above, giving the names of the owners, 


stockholders, and security holders, if 
any, contain not only the list of stock- 
holders and security holders as they 
appear upon the books of the company, 
but also, in case where the stockholder 
or security holder appears upon the 
books of the company as trustee or in 


other fiduciary relation, the name of 
person or corporation for whom 

trustee is acting, is given; also 
that the said two paragraphs contain 
statements embracing affiant’s full knowl- 
edge and belief as to the circumstances 
and conditions under which stockholders 


and security holders who do not appear 
upon the books of the company as trus- 
tees, hold stock and securities in a ca- 
pacity other than that of a bona fide 
owner; and this affiant has no reason to 
believe that any other person, associa- 
tion, or corporation has any interest, 
direct or indirect in the said _ stock, 
bonds, or other securities than as so 


stated by him. 
JOHN F. WOHLGEMUTH, 
Secretary 
Sworn to and subscribed before meé 
this 2nd day of October, 1929 
JOHN B. BERENSCHOT, 


(Seal) Notary Public. 
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“THE APPEAL OF VALUE KNOWS NO 
BOUNDARY, AND QUALITY SPEAKS A 
UNIVERSAL TONGUE.” 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 
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Chartered 1835 Organized 1843 
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Col. Joseph Button’s Resignation 


THE resignation of Cot. JoserpH Button 
as Virginia insurance commissioner re- 
moves from the official ranks the dean of 
the insurance superintendents of the coun- 
try. Colonel Burton has served his state 
so long and faithfully as head of its insur- 
ance department and has been so active in 
the NATIONAL (CONVENTION OF INSURANCE 
CoMMISSIONERS that his resignation will 
have a greater effect than that of any 
other man in a similar position would 
have. For many years Colonel Button 
has been the secretary-treasurer of the 
INSURANCE COMMISSIONERS CONVENTION. 
He has served as chairman of the com- 
mittee on examinations. 

Colonel _Butron’s honesty was nevgr 
brought into question. ‘‘FHfe’may have been 
drastic sometimes in his action but he al- 
ways stood for honesty and straightfor- 
wardness in his insurance dealings. If a 


Mr. Forney’s 


S. E. Forney, chairman of the Ohio 
Tax Commission, is in favor of taxing 
life insurance policies because they are 
“valuable property,” he discloses in his 
argument for the tax limit amendment to 
be voted on in the November election by 
citizens of the state. He says: “The uni- 
form rule provides that all property not 
specifically exempt by the constitution 
shall be subject to taxation. In spite of 
this, the legislature has failed to provide 
any law for the taxation of life insurance 
policies. The supreme court of the state 
has ‘held that life insurance policies are 
not only property, but they are valuable 
property, but they are not taxable, because 
no law has been enacted to provide for 
their taxation.” 

Legislators tax owners of automobiles 
through the state auto license and gasoline 
taxes under the theory that motorists are 
able to get more miles to the gallon while 
running on the hard surface roads, for the 
building of which, presumably, all the 
money thus collected is expended. There- 
fore, Mr. Forney’s theory that owners of 
life insurance policies should pay extra for 
the privilege of living more years to the 
lifetime through the ease of mind and 
greater health caution induced by life in- 
surance. 

Notice that Mr. Forney suggests taxing 
the policy, not the premium. Tax author- 
ities have gone about as far in that latter 
direction as is possible. Life insurance 
companies are willing to pay a “reason- 
able” levy of 2 percent or so under this 





company official or anyone else endeavored 
to try to influence Colonel Button to do 
something that his conscience did not per- 
mit, there would be war in camp. He 
stood, therefore, for the highest and best 
in insurance supervision. Under his guid- 
ance the Virgina department ranks among 
the leaders in efficiency. When any state- 
ment came from that department people 
knew that it was true or at Jeast that 
Colonel Button thought it was. If an in- 
justice was done to any company he was 
just as quick to defend it as he would on 
an injustice to any Virginia citizen. His 
ideals of supervisory power were high. 
Colonel Butron’s leaving his office auto- 
matically, of course, eliminates him from 
the NATIONAL CONVENTION OF INSURANCE 
CoMMISSIONERS and that fact brings re- 
gret to everyone who came in contact with 
him. 


Brilliant Idea 


“racket” put forth in the name of sound 
state regulation, but they have excellent 
counsel who stir up trouble when it is pro- 
posed to increase the levy. Mr. Forney 
is to be complimented on having hit upon 
a fruitful field for further tax outrages. 

Men nowadays must have their life in- 
surance. It is a queer idiosyncracy of 
man that he wants to protect his family 
from starvation and exposure, or worse, 
not only during his lifetime, but afterward. 
So deepseated is this dumb passion in the 
human breast that men doubtless would 
carry their life insurance and buy more no 
matter how stiff an impost were placed on 
it. It is probably true, however, that the 
extra burden would prevent many men 
from hanging on to their protection, for 
there are many men in this country with 
probably far larger families and much less 
income than has Mr. Forney. 

By all means, Mr. Forney, hasten to 
secure a law in Ohio taxing life insurance 
policies. Individual policyholders  un- 
doubtedly will object, but the great mass 
of men and women who own that $100,- 
000,000,000 of life insurance in force may 
be counted on to read the stories of the 
tax in newspapers, and then—do nothing 
about it. But every such fetter on the 
freedom of Americans will but hasten the 
day when all bonds will be burst in the 
faces of politicians whose only concern is 
to keep the “pork barrel” full to the brim, 
and when that explosion comes, those near- 
est the barrel very likely will be on the 
casualty list. 





_ dent of the Retail Credit Company. 











PERSONAL SIDE OF BUSINESS i 











At last week’s meeting of the Cin- 
cinnati Life Underwriters’ Association 
Sam Ellis, general agent of the 
Provident Mutual, was felicitated on 
having just completed 40 years in the 
life insurance business, whereupon it 
developed that he has two seniors, L. 
Dierkes, agency director of the New 
York Life, who has completed 42 years, 
and W. A. R. Bruehl, Sr., who has seen 
47 years’ service in life insurance in 
Cincinnati. 


Franklin P. Rockwell, chief clerk of 
the life, accident and group claim divi- 
sion of the Travelers, found flowers 
from his associates on his desk last 
Thursday, the day marking his 25th 
anniversary with the company. The 
first year of his service the Travelers 
paid 574 life claims. Last year the 
company took care of 14,000 life claims 
in addition to accident and group cases. 

Thomas Watters, Jr., well known Des 
Moines attorney, who was seriously in- 
jured some weeks ago in an automobile 
accident, is still confined to his bed at 
a hospital in his city. Mr. Watters has 
been having a severe siege. He hopes 
to be able to sit up soon. 


George B. Scott, former vice-president 
of the Metropolitan Life, left San Fran- 
cisco last week for a trip to London, 
where he will spend some time before 
returning to Belvedere, Cal., to make 
his home. Mr. Scott is making the 
entire trip by boat. 

R. R. Ross, district manager of the 
Gulf Life at Miami, Fla., was killed 
during the big hurricane when the motor 
car in which he was riding with J. B. 
Russ, local agent for the company, 
struck a truck on the Dixie highway 
about eight miles north of Cocoa. Mr. 
Russ was badly shaken up but not seri- 
ously injured. 

Forty-five years with the Mutual Life 
of New York and oldest branch man- 
ager in point of service in the United 
States is the distinction of Dwight G. 
Holbrook, Hartford. He has also the 
record of having trained more men who 
have later become managers for the 
company than any other man in the 
organization. His associates gave an 
informal banquet in his honor at the 
Hartford golf club, George K. Sargent, 
vice-president, being present. Most of 
the New England managers attended. 


A. L. Saltzstein, general agent at Mil- 
waukee for the New England Mutual 
Life in Wisconsin and northern Michi- 
gan, has returned to his desk after 
a three months’ absence. Mr. Saltz- 
stein recently made an extended Euro- 
pean trip while recovering from an op- 


eration. He ‘has returned feeling fit 
and full of ‘this natural vigor to be 
warmly welcomed by the Milwaukee 


office and his many insurance friends. 


The name of Thomas I. Ramer, pro- 
ducer for the Lincoln National Life of 
Wilkes-Barre, Pa., will be cut in the 
south wall of the entrance lobby at the 
home office, Vice-President Walter T. 
Shepard announces, as the most valu- 
able producer for 1928. This is in ac- 
cordance with the company’s practice 
of more than 20 years standing, other 
leaders having had their names engraved 
on the north wall. Selection is made 
each year on the basis of largest vol- 
ume of paid business and persistency of 
business during the preceding year. 

There were three prominent Atlanta 
business men honored at a_ barbecue 
given by the citizens of Monticello, Ga., 
and Jasper county as a tribute to its native 
sons who had made notable successes. 
One of the three singled out for special 
honors was Walter C. Hill, wereus- 

e 








barbecue was attended by many Georg 
people including leaders in civic an 
public affairs. A group of Atlanta pe 
ple participated as guests. 
well known to insurance people throug 
his organization. He is a popular ma 
personally and attends many of th 
ventions. 

Mrs. John Newton Russell, wii 
the manager of the home office 
of the Pacific Mutual Life, 
Angeles last week. She was married} 
Mr. Russell in Los Angeles in 
She leaves one son, John Henry Russel 
who is associated with his father a 
well known to life insurance men, bot 
for his activities in the National Ass 
ciation of Life Underwriters and in t 
Pacific Mutual agency organization. 

Alfred E. Smith, former governor 
New York has, resigned, as a dire 
of the Metropolitan Life. 


Miss Grace C. Bidwell has completed 
35 years of service with the Phoenix 
Mutual Life of Hartford, and was hon- 
ored last week by her co-workers and 
company officials with gifts of flowers 
and written testimonials. She was sec- 
retary to the late president, John M 
Holcombe, for many years and more re- 
cently has been editor of the “Phoenix 
Mutual Quill,” employes’ magazine, and 
a field editor of the “Phoenix Mutual 
Field,” which is published for the sales 
organization. 


aven 


1892 


A. M. Boex of the Joseph B. Moor- 
man general agency of the Equitable 
Life of Iowa in Cincinnati was honored 
at the agency’s last meeting for having 
completed 150 weeks of consecutive pro 
duction. 

Thomas R. Byrd, former general 
agent of the Volunteer State Life at 
Asheville, N. C., was killed near States- 
ville, N. C., while en route to Greens- 
boro in company with one of his busi- 
ness associates, traveling in an automo- 
bile. Mr. Byrd was one of the outstan¢- 
ing financial men of the south. He 
served as general agent for the Volun- 
teers up to Jan. 1 of this year. 


In September—‘“Lay Month” —: 
honor of President Robert D. Lay, the 
field organization of the National Life 
U. S: A. produced a record volume oi 
business, showing an increase of 33' 
percent over the same month in 1928. 


Charles C. Clabaugh, genera! super- 
visor of agencies for the Maryland Lif 
of Baltimore, left last week on a ‘we 
ness trip throughout the south and ex 
pects to be away for several wecks. 

George Tilles is giving a dinner to his 
policyholders at Fort Smith, Ark., Oct 
18 in celebration of the 45th anniversar 


of his life insurance service. He started 
in the business in 1884. The pol cyhold- 
ers invited to the dinner are those that 
are still on his books having starte 


between 1884 and 1890. Mr. Tilles ' 
district agent of the Travelers at For! 
Smith. 

Ebenezer Bain, 91 years of axe, (a 
ada’s oldest agent, died in Montreal ths 
week. He represented the Mutua 
of New York. 

Mrs. Otis A. Hann of Chicazo « 
recently after an extended illness § 
Epworth Hospital, South Bend, ! 
Until Mr. Hann’s death, Mrs. |! t 
tended with him the meetings < 
American Life Convention. ler 
Jack Roberts Hann, has continued ™ 
Otis A. Hann life insurance service ' 
Chicago. 


Oct. 31 is the deadline for Nat 
Underwriter calendar orders. \' ' 
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LIFE AGENCY CHANGES 














ROBERTS WITH STATE MUTUAL 


Becomes General Agent at Los Angeles, 
Adding to Pacific Coast 
Development 


LOS ANGELES, CAL., Oct. 9.—Roy 
R. Roberts has been appointed general 
agent for the State Mutual Life of Wor- 
cester, Mass., at Los Angeles, effective 
Nov. 1 Mr. Roberts will make his 
headquarters in the Roosevelt building 
and will begin the development of south- 
the 


ern California at once, upper part 
i the state already being organized by 
\. R. Spinney, former agency superin- 
tendent for the Union Mutual, who was 
recent.y appointed general agent for the 
State Mutual at San Francisco. These 


ure the initial steps in the development 

Pacific Coast territory, which the 
mpany entered this fall. Mr. Roberts, 
who heads up southern California terri- 


tory, is well known among life under- 
writers, having had long field experi- 
ence and being widely known for his 


umerous talks throughout the country. 
He has been one of the biggest personal 
oducers in Los Angeles for the Mas- 
sachusetts Mutual Life and has been 
specially active in life underwriters as- 
sociation activities on the coast. 





Atlantic Life Appointments 

The Atlantic Life is planning inten- 
sive development of the middle west in 
onnection with its expansion program. 
Five new general agents have been ap- 
pointed at strategic points in this ter- 
ritory. Dan W. Harris will be in charge 
~ Toledo and surrounding territory. 
He was formerly with the Equitable Life 
of New York. 

Emmet E. Smith of Indianapolis is in 
charge of Indiana. He was formerly 
with the Missouri State Life. Berne 
Hayes will be general agent for Kansas 
City, Mo., and surrounding territory. 
Mr. Hayes was formerly with the Peo- 
ple’s Life. K. G. Snyder will be located 
it Chicago and will supervise the sur- 
rounding territory. He was formerly 
with the Income Guaranty in Chicago. 
W. A. Cirnette has been made general 
agent with headquarters in Louisville. 
Jesse L. Horton of Hopkinsville, Ky., 
has been appointed district agent. 


Eureka-Maryland Changes 


A new agency of the Eureka-Mary- 
land has been opened at Bethlehem, Pa. 


Matthew Tigue has been promoted from 
the Wilkes-Barre general agency to 
Rethlehem manager. At Reading a gen- 
eral agency has been opened under the 


direction of 


Joseph Demar and Harry 
M. Reins: 


ith, partners in the firm of 


Demar-Reinsmith. They formerly were 
agents at Hazelton, Pa. A. Warren 
Hostet! and T. M. Trinnier manage 
_ general agencies opened in 
etroit 





Montana Life Appointments 





E. ©. Harrison has been appointed 
general agent of the Montana Life at 
Wenatchee, Mont. For 14 years he was 
in the reantile business there. 

Arthur Haach has been appointed gen- | 
eral agent at Modesto, Cal. F. S. 
Pricer rmerly a local agent in the 
Ms. A {hompson agency at Huron, S. 
D., has been appointed general agent at 
“rat netion, Colo. 

De Maris & Burgess 

Albert Burgess, for three years an 
‘gent tor the Bankers Life in Des 
Moin joined Ralph De Maris in 
,© Setecral agency there for the Co- 
‘umbian National Life. The new firm 
mae fe Maris & Burgess, and will 
buil .o'ices in the Insurance Exchange 
Dui ding it will have charge of 33 
i y central Iowa. 

Mr. Burgess entered the life insurance 








field after nine years as organizer for 
the Boy Scouts of America. Mr. De 
Maris has been general agent of the Co- 
lumbia National for nearly three years. 
Prior to that time he was general agent 
for the Guardian Life. 


Benjamin Moorby 


3enjamin Moorby has been appointed 
general agent of the Bankers National 
Life of Jersey City at Providence, R. 
I., to cover the territory of Rhode Is- 
land and three counties in Massachus- 
etts. Mr. Moorby has had several years 
of successful organizing work with the 
Northwestern Mutual Life, being assist- 
ant to the Providence general agent. 
Mr. Moorby succeeds E. S. Bidwell and 
starts with an agency organization of 
six men, which he plans to expand at 
once. 


Warner C. Wilson 


The Guardian Life announces that 
Warner C. Wilson has been appointed as- 
sociate manager at Cincinnati. He has 
been representing the company at At- 
lanta, Ga. He formerly worked in Cin- 
cinnati and has a number of friends in 
that city. 


Sam Goldfarb 


The Old Line Life of Milwaukee has 
announced the appointment of Sam 


Goldfarb as general agent in southwest- 


ern Texas, with headquarters at El 
Paso. Mr. Goldfarb is well known 
among insurance men of the state. 


Daniel E. Mooney 


Daniel E. Mooney has resigned as 
manager of the San Francisco office of 
the Canada Life as of Nov. 1. Mr. 
Mooney will be succeeded by H. D. Fer- 
guson, who is being transferred from 
Calgary, Canada. 


Howard H. Harding 


Howard H. Harding has been named 
assistant general agent of the Connec- 
ticut General Life in San Francisco, 
according to announcement made by 
General Agent Jay Allen Fiske. Since 
going to San Francisco several years 
ago Mr. Harding has been with the 
Aetna Life. 


G. M. Nettleship 


The Royal Union Life has opened an 
agency at Washington, D. C., with of- 
fices in the Evans building. G. M. 
Nettleship has been appointed manager. 
Vice-President Frank Shane is in Wash- 
ington assisting in opening the new 
office. 


Doyle Zaring 


Frank P. Manly, president of the In- 
dianapolis Life, has announced the ap- 
pointment of Doyle Zaring as field 
supervisor for Indiana. Mr. Zaring is a 
graduate of Purdue University and has 
served as secretary of the state horti- 
cultural society. 


E. C. Tibbetts 


E. C. Tibbetts has succeeded the grm 
of Tibbetts & Rae, acting as state 
agents in Denver for the Continental 
National Life of that city. D. L. Rich- 
ard, who has been employed by Tib- 
betts & Rae, becomes agency secretary 
of the E. C. Tibbetts agency. 


Life Agency Notes 


Howell A. Jones has been appointed 
general agent of the Volunteer State 
Life at Corsicana, Tex. He is 24 years 


of age and has a fine acquaintance in his 
community. 

Joe Shelver, group specialist with the 
Aetna Life, has been transferred from 
the San Francisco to the branch agency 
in Oakland, Cal. He will have full charge 
of all group life. operations in the East 
Bay territory. 

















No. 7 


Biloxi 





At beautiful Biloxi, on the Gulf Coast of Mississippi, 
miles of bridle paths greet those who enjoy horseback 
riding. The shady paths, bordered with weaving palms, 
wind about among the live oaks, magnolias and shrubs, 
with no automobile trafic. What more could man want 
to furnish relaxation, exercise, or mental relief from long 
months of business pressure? 


The trip to Biloxi in January will be a memorable 
and gala one for American Central fieldmen who dis- 
tinguish themselves by attaining membership in the 
Company's Field Club—an organization composed ex- 
clusively of the American Central’s best producers. 


CEZDERS 


Just one of the many reasons why American Central 
representatives are happy and successful. 
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CMll that this Seal Implies? 


Juvenile 
Contracts 


HE issuance of four new 

policy contract forms in 
1929 is evidence of 
ATLANTIC’S determination 
to give every possible aid to 
its men in the field, thus plac- 
ing them in the enviable posi- 
tion of being able to meet all 
insurance needs and make 
more money for themselves. 


Inquiries as to attractive 
agency openings are invited. 





Company 
RICHMOND, VIRGINIA 
ANGUS O. SWINK, President 








Our Latest Sales Tools! 


Atlantic Life Insurance 


WM. H. HARRISON, Vice Pres. & Supt. of Agencies 














‘On Your Way To 
or From 
The 


American Life Convention 


Stop Off at Dayton, 
the 
Home of Aviation 


and 


The Gem City Life Insurance 


Company 


I. A. Morrissett, President 
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| BASTERN STATES ACTIVITIES 








THURMAN ADDRESSES AGENTS 





Day & Cornish Agency of Mutual Bene- 
fit Life in Newark Holds an 
All-Day Convention 


NEWARK, N. J., Oct. 10.— Oliver 
Thurman, agency vice-president of the 
Mutual Benefit Life, was the chief 
speaker before the all-day convention of 
the Day & Cornish agency of Newark, 
general agents for the Mutual Benefit. 
Mr. Thurman spoke on the agent of 
today, as compared with those of the 
past. He said that the peddling agent 
of 25 years ago has given way before 
the professional class of today. It was 
suggested that the man of today who 
writes only $100,000 is really only a 
beginner, for today the $250,000 and 
$500,000 producer has become so nu- 
merous that he is more nearly the stand- 
ard. Mr. Thurman likened the modern 
life underwriter to the artist, who paints 
the picture of actualities on the canvas 
so clearly that it reflects life to those 
viewing it. This is the basis of the sales 
approach of today, a picture of needs 
being given so accurately that it moves 
the prospect to buy. 

Other speakers for the day were Max 
Hemmendinger of the Newark agency, 
who told of the Million Dollar Round 
Table at the recent Washington con- 
vention, and Paul Cook, agency in- 
structor in Chicago, who told of the 
technique of selling. In the afternoon, 
a talk on investment trusts was made 
by Leslie G. McDouall, associate trust 
officer of the Fidelity Union Trust 
Company of Newark. Rawley Stotz, 
supervisor in the Detroit agency of the 
company, then spoke on the work of the 
new agent. The program was closed 
by Judge Harold B. Wells, prominent 
as an inspirational speaker. 


MANY KEY MEN ON PROGRAM 
Joint Sessions of Philadelphia Life Un- 
derwriters and Trust Company 
Men Continued 





PHILADELPHIA, Oct. 10—Plans | 
have been completed for another educa- | 
tional course to be given by the Phila- | 


delphia Association of Life Underwrit- 
ers and the Corporate Fiduciaries As- 
sociation of Philadelphia, similar to that 
given last year and offering a weekly 
lecture for the next three months, under 
the leadership of some of the key men 
of the business, both insurance and 
trust. Several sessions} have already 


ing lectures of the series is as follows: 

Wednesday, Oct. 16.—a. “Appraisal of 
Life Values,” Dr. S. S. Huebner; b. “Dis- 
tribution Under Wills and the Intestate 
Law,” Frank G. Sayre. 

Wednesday, Oct. 23.—a. “Plans of In- 
surance and the Settlement Options Up 
to and Touching Upon the Life Insur- 
ance Trust,” Dr. John A. Stevenson: b. 
“The Corporate Trustee and the Admin- 
istration of Estates, Including Account- 
ing and Investments,” Carl W. Fennin- 
ger. 

Wednesday, Oct. 30.—a. “Taxation, 
With Particular Emphasis Upon Its Ef- 
fect on Life Insurance,” Leon G. Simon; 
b. “Estate Shrinkage and Protection 
Through Life Insurance,” Harvey 
Weeks. 

Wednesday, Nov. 6.—a. “Testamentary 
Trusts Touching Upon Living Trusts,” 
Gilbert T. Stephenson; b. “Life Insur- 
ance Trusts,” C. Alison Scully. 

Wednesday, Oct. 13.—a. “Business Life 
Insurance. History and Growth, To- 
gether with Fundamentals,” Dr. S. S. 
Huebner; b. “Partnerships and Corpora- 
tions. (Involving a discussion of gen- 
eral principles underlying all corpora- 
tions and partnerships and the rights of 
stockholders and surviving partners.)” 
Robert Dechert. 

Wednesday, Nov. 20.—a. “The Close 
Corporation and Life Insurance. (In- 
cluding Stock Purchase Agreements and 














Protection Against the Loss of Ke 


Men.)” Dr. John A. Stevenson; b. “Th¢ 


Partnership and Life Insurance " 
Rushton Allen. 

Wednesday, Dec. 4.—a. “The Busines 
Insurance Trust. Outlines of Agreemen 
and discussion of cases, hypothetica 
Actual,” Edward J. McMahon; b. “lI)lu 
trative interview portraying the poss 
bilities of co-operation between T 
Officers and Underwriters,” A client 
trust representative, an underwrite: 

Wednesday, Dec. 11.—Examinati 

Wednesday, Dec. 18.—a. Dinner meet 
ing. Summary of work. b. Address 
future developments in life insura 
trusts. ec. Awarding of certifi 
(Speakers and complete program 
announced later.) 





Urge End of Federal Tax 
At ‘the first fall meeting of the Ne 


York State Chamber of Commerce las 


week, a resolution was unanimous! 
adopted calling upon Congress to repea 


the federal tax provision of the internal 
revenue laws. It was pointed out that 


the inheritance tax is a menace to fisca 
plans of states and particularly so whe: 
the taxes levied become excessive. | 


this connection, particular reference was 
made to the 80 percent rebate clause 


which provides that 80 percent of t! 


| federal tax shall go to the state of res 


dence, if that state has levied an equa 
tax. To secure this rebate, states ar 
rapidly falling in line with tax increases 
New York having done it already a: 
Florida voting on it in 1930. It is recon 
mended that the entire program of fed 
eral taxing of estates be abandoned 


Bristol Host to Agents 


Agents of the New York City genera 
agency of the Northwestern Mutual 
Life were entertained at a banquet last 
week by J. I. D. Bristol, general agent 
in celebration of the 46th anniversar 
of the agency. Telegrams of congrat 
ulations from various officers of t! 
company were read by Mr. Bristol. H: 
then spoke briefly on what his ag 
had accomplished, especially as to the 
value of agency protection in the 
years of its existence. Dr. Robert Ret- 
zer, who was recently appointed agency 
supervisor and instructor of agents, was 


en 


dt 


the principal speaker. The subject 

his address was “Why Men Succeed i 
the Life Insurance Business.” There 
was then a general discussion on the 


‘ 


subject, “What to say opening the firs 
interview with a probable applicant.” 
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| HEIFETZ LOOKS INTO FUTURE 


been held and the program for remain- 


Addresses Annual Meeting of $125,000 
Field Club of Mutual Life 
Chicago Agency 


Benjamin Bachrach, nationally know 
attorney of Chicago, guest speaker 4! 
the annual $125,000 field club meeting 
of the Samuel Heifetz agency of th 
Mutual Life of New York in Chicago 
last week, pictured the leading part that 
life insurance plays in alleviating dis 
tress, poverty and even crime. He sav 
crime is the offspring of poverty most 
cases. 

Mr. Heifetz chose for his theme “The 
Evolution of Life Insurance,” sketching 
possibilities in the business 10 years 
hence. 

George A. Newman was chairma?. 
Speakers at the morning session ané 
their subjects were “The Mutual Lite 
Insurance Company of New York—Its 
History and Ideals,” J. R. Hastie 
“Company Rules and Practices.” E. 
Diamond; “Business Insurance,” W. F 
Dineen; “Prospecting,” Morris Kallis: 
“Life Insurance as a Profession,’ >. 
Nussbaum. The afternoon session was 
presided over by W. H. Martin, sub- 
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tects and speakers being: “Contacts,” 
lack Childs; “Old Policyholders,” E. A. 
“Trusts—Their History and 
on,” P. P. Pullen, Chicago Title 
t Company; “Advantages of Par- 

ting Insurance,” G. R. McLaren; 
Presentation,’ R. S. Bernhard; “Op- 
‘onal Modes of Settlement,” C. B. Mel- 
lon; “Good Health as an Essential for 
Success,” Dr. J. E. Fitzgerald. Gifford 
r Vermillion, manager at Milwaukee, 
ade a special trip to deliver his lec- 
ture “3X 5x50. 






PATTERSON’S AGENCY 
SHOWS FINE GAINS 


For the seventh consecutive month, 
the Alexander E, Patterson Agency of 

Penn Mutual Life in Chicago has 
roduced in excess of $1,000,000. Sep- 
tember closed with $1,247,570, an in- 
rease over the same month last year of 
$911,420. For the nine months of 1929 
the paid business amounted to $11,211,- 
8, an merease of $5,344,726 or 91 
ercent over the same period of last 
ear. For the past 12 months the 
agency's paid business has been $14,- 
109,958, as compared with $6,485,327 for 
the previous 12 months, an increase of 
$7,624,631 or 118 percent. 


ILLINOIS RULING GIVEN ON 
SALE OF CAPITAL STOCK 


Attorney General Carlstrom of Ili- 
nois has given an opinion on the insur- 
ance law which requires a stock insur- 
ance company organized in that state 
to complete organization within two 
vears of the time it filed its declaration 
f organization, The law is silent as to 
the time a company mav take to com- 
plete an increase in its capital. The at- 
torney-general says that while there is 
no limit on the time a company may 
take to sell its additional stock the in- 
surance department will not recognize 
the increased capital as an asset until 
the stock has all been sold and paid for 
is the Illinois law requires the entire 
uuthorized capital to be paid up. 


Qualifies Club ‘Sais 


lhe clearing-house branch of the New 


York Life in Chicago had 11 agents 








who qualified for the various company 
honor clubs this year. E. E. Andrews 
won the presidency of and Charles J. 
Morris a seat in Top Club. 5S. 

Gall, J. W. Hurst, W. Schmunk, F. J. 
Ploger, E. F. Gralich Milton M. Bern- 
stene, S. I. Arnopolin, Willis Perrill, 
Henry J. Berliss qualified for the $200,- 
000 Club, while a new agent, John H. 
Berryhill, won an invitation to the meet- 
ing with $140,375 paid. Frederick Bruch- 
helz is agency director of the branch. 


Licensed in Illinois 


Che Federal Casualty of Detroit has 
been licensed in Illinois to do a life 
insurance business. It has been licensed 
to write health and accident insurance 
for a number of years. It has $350,000 
capital. V. D. Cliff is president. 


Metropolitan Chiefs in Conference 


Home office officials of the Metro- 
politan Life were in Indianapolis last 
week in conference with Indiana district 
managers of the company. President 
Frederick H. Ecker was one of the 
group and was accompanied by LeRoy 

Lincoln, first vice-president and gen- 

eral counsel; Frank O. Ayres and A. 
C. Fiske, second vice- presidents; liens 
DuFlon, superintendent of agencies for 
the middle west, and H. W. McClintock 
of the company’s publicity division. 


Cowan’s Men Meet at Joliet 


Nearly 100 district managers and 
agents gathered at Joliet for the an- 
nual conterence of the James M. Cowan 
agency of the Northwestern Mutual 
Life. Theodore W. Fuller, farm peri- 
odical representative, discussed farm 
conditions; Joseph Gallagher talked on 
payment of claims and Roger A. Clark, 
assistant superintendent of agents, was 
principal speaker at the banquet. B. A 
Million, general agent, Evansville, Ind., 
was another speaker at the dinner. 





Brosseau Host to Agents 


Phillip A. Brosseau of Bloomington, 
Ill., state manager for the Indianapolis 
Life, was host to 24 agents in the dis- 
trict at a conference there last week. 
Frank P. Manly, president; J. G. Port- 
teus and J. B. Young, chief medical di 
rector, all from the home office, were 
principal speakers. 








IN THE MISSOURI VALLEY | 

















SUBMIT THREE MORE NAMES, 


Omaha Insurance Interests Make Ad- 
ditional Recommendations for 
Commissioner 


LINCOLN, NEB., Oct. 10.—Omaha 
suraice interests have submitted their 
recommendation to Governor Weaver of 
three Omaha men who have had long 
msurance experience, with the sugges- 
on that he choose one of them as 
commissioner. These are W. R. Mc- 
Grew, for years head of the Prairie 
Life, recently sold, W. I. Kortwright 
and Harry Hough. The support of Lin- 


coln i surance men _ will be asked. 
Oma was united behind the candi- 
dacy { M. L. Palmer of Lincoln, but 
ne€ was not named. Persons close to 


a governor say that he has offered 
‘ne position to several business men 


and lawyers but that the salary of | 


a year was not attractive enough. 
1 hey claim that the existence of so 
jiany cliques among the insurance men 
‘aS made it almost impossible for a 
‘election to be made from their ranks 


Higdon Named Kansas Actuary 


Harold Higdon, formerly of Topeka, | 
Ch, , been named by Commissioner 
"arles F. Hobbs, as actuary for the 
man dine partment. He succeeds Ly- 
ro ng, who resigned to become gen- 

agent for the New England Mutual 


Life. Mr. Higdon formerly was an ac 
tuary for the Liberty Life of Topeka 
and for some years has been doing spe- 
cial accounting work for various com- 
mercial organizations. His father is 
consulting actuary and chief examiner 
for the Missouri insurance department 
and his brother is the actuary for the 


Business Men's Assurance of Kansas | 


City. 


Hold Sioux City Staff Convention 


The Sioux City branch of the Equit- 
able Life of Iowa held its staff conven 
tion last week with 40 agents from 
northwestern Iowa and northeast Ne- 
braska attending. H. E. Aldrich, vice- 
president and superintendent of agencies, 
and Earl E. Smith, director of educa- 
tion, both of Des Moines, were prin- 
cipal speakers. G. U. Silzer, agency 
manager, was in charge of the event. 


Liberty Leases New Office 


The Liberty Life of Topeka has leased 
the seventh floor of the Mulvane build- 


| ing for its home office. The company’s 


present location was recently sold as a 


| site for an addition to the Topeka post 


/ 
I 


| office. 


Robert Allingham, former pastor of 
the First Congregational Church, 
Amarillo, Tex., and builder of a number 
of large churches for his denomination 
in western cities, has been appointed a 
representative of the Jefferson Standard 

Life and will work though the Denver 
office. 
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Specific Needs and 
Life Insurance 
Democracy 


rhe underwriter whose selling is based on the coverage of 
specific needs writes larger individual policies than does he whose 
sales appeal is, “You ought to have more insurance.” If you d 
not know what your prospect’s need is, you are a blind sellet 
And the chance of under-selling is a good deal larger than the 
chance of over-selling. The underwriter who uncovers needs, and 
uses an organized sales talk to persuade his prospect to insure for 
a specific object, gives service that is real, and sells larger policies 


The overhead of a $10,000 policy is a good deal less than that 
of ten $1,000 policies. To sell the larger policy consumes a tenth 
of the time required to sell ten of the smaller ones, making th« 
Agent's time—which is his capital—go ten times as far. Life 
insurance is a democratic institution, but democracy and $1,000 
policies have nothing in common 


Democracy is supposed to supply conditions that afford a 
high level of wellbeing. Selling thousand dollar policies to m« 
who ought to have fives or tens is not social service. 


Penn Mutual Agents fit insurance to specific needs 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life 


Insurance Company 
Philadelphia, Pa. 
Independence Square Founded 1847 




















WANTED— 
A MAN! 


Possessing the following qualifications: 


AGE 35 or over, seasoned and a pro- 
ducer. 

THREE years of life insurance experi- 
ence, 

Must be personally acquainted with at 
least 25 life agents. 


TO HIM— 
WE OFFER 


—The Highest commission for low cost 
participating insurance. 

—The services of an experienced field man, 
to help him in the field, appointing 
sub-agents, giving sales helps and to 


“PUT HIM OVER” 


Over $100,000,000 in Force 


We are particularly interested in Pennsylvania men. 
Write fully. We will not check references until after 
interview. 


Address N-43, care The National Underwriter 
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Man Power and the Power 
of Men 


Man power is rapidly becoming recognized as one of the 
most valuable assets of any corporation. It presents a new 
field for life insurance—one on which the surface has’ only 
been scratched. 


Man power would be of little worth, however, without the 
power of men to organize, secure cooperation and direct 
the energies to one purpose. 


One of the outstanding advantages of The Ohio National 
Life Insurance Company is the cooperative spirit of its 
salesmen and the power of this cooperation in making the 
salesmen happy and enabling them to do their best work. 
The spirit of the Ohio National is the marvel of every new 
man who joins the organization. 


Men of ability, who are looking for larger opportunities, are 
invited to join the Ohio National and become one of this 
fast-growing cooperative organization. 


Desirable openings available in the following states: IIli- 
nois, Indiana, lowa, Kansas, Kentucky, Michigan, Missis- 
sippi, Missouri, Nebraska, Ohio, Pennsylvania, Tennessee, 
Texas and West Virginia. 


For information as to territory and details of contract 
write— 


The Ohio National Life Insurance Co. 
Cincinnati, Ohio 


T. W. Appleby, President. 
E. E. Kirkpatrick, Supt. of Agencies 





























SERVICE LIFE 
INSURANCE COMPANY 


Exceedingly liberal contracts are 
offered to reputable and responsi- 
ble agents. An unusual agency 


proposition is extended in districts 










where the company is not now rep- 


resented. 


For information write 
B. R. BAYS, President 
JOHN L. OESCHGER, Secretary-Treasurer 


Home Office 


Lincoln, .Nebraska . 




















IN THE SOUTH AND SOUTHWEST 








SUGGESTS OFFICIALS CONFER 


Saufley Reports as Representative of 
Kentucky Department at Commission- 
ers’ Meeting—Statutes Inadequate 


LOUISVILLE, Oct. 10.—S. M. 
Saufley, former insurance commissioner 
of Kentucky, now connected with the 
Inter-Southern Life of Louisville, repre- 
sented the Kentucky insurance depart- 
ment at the National Convention of 
Insurance Commissioners at Toronto. In 
his report to Arch Pulliam, acting Ken- 
tucky insurance commissioner, Mr. Sau- 
fley offers the swggestion that a confer- 
ence be arranged of the executives of 
life insurance companies of Kentucky 
for the purpose of planning proposed re- 
visions of the present insurance laws at 
the next session of the general assembly 
in January. “There is a woeful inade- 
quacy in our statuites,” he said, “toward 
protection of the honest, legitimate life 
insurance agent, which should be reme- 
died at the earliest possible moment.” 





Back New Fire Company 


Officials of the San Jacinto Life of 
Beaumont, Tex., have organized the 
San Jacinto Fire & Casualty, which 
will do a general fire, casualty, fidelity 
and guaranty business. R. B. Cousins, 
Jr., former Texas insurance commis- 
sioner, is president of the life company 
and an incorporator of the new concern. 


Lackey Celebrates 10th Anniversary 


The 10th anniversary of the establish- 
ment of the George E. Lackey agency 
for the Massachusetts Mutual Life in 
Oklahoma City was the occasion for a 
luncheon for all members. Mr. Lackey 
reviewed the 10 year record of the 
agency and what the future holds, with 








particular emphasis on the last quarte 
of 1929. 

Mr. Lackey announced that in Sep. 
tember, 1919, the agency had writte 
$18,000 and now in 1929 there is x» 
proximately $23,486,334 paid-for bus 
ness on the agency books. Froductio; 
so far in 1929 has amounted to $358,99s 
with indications pointing toward mor 
than $4,000,000 before the close of thy 
year. 


Hold Texas Schools 


A session of the Northwestern N, 
tional Life’s agency sales school for ney 
men will be held in north Texas ¢} 
last week in October by Homer 
Hewitt, manager of the life department 


In November another south  [exas 
school will be made available to rx 
cruits. 


Irons Georgia Deputy Commissioner 


Louis A. Irons, an official of th 
3ankers Health & Life of Macon, Ga 
has been appointed deputy insurance 
commissioner of Georgia by Ci 
sioner William B. Harrison. 

Mr. Irons served as deputy c is- 
sioner under William A. Wright jor 
several years, resigning to become a 
official of the Macon company. He suc 
ceeds F. E. Kellogg, who has beer 
deputy commissioner for the past three 
years, but is resigning to enter business 
for himself. 


Owens Agency Meets 


E. Guy Owens, Oklahoma City man 
ager of the Mutual Life of New York 
held an agency convention last week 
At a luncheon for the 40 agents present 
Ed Overholser of the Oklahoma Cit 
Chamber of Commerce, presided. Car 
C. Magee, editor of the Oklahoma 
“News,” was principal speaker at th 
banquet. 











PACIFIC COAST AND MOUNTAIN 











BULLOCK IS MANAGERS’ GUEST 


President of State Mutual Addreses 
Newly Formed Club in San 
Francisco 


SAN FRANCISCO, Oct. 10.—Chand- 
ler Bullock, president of the State Mu- 
tual Life, addressed the members of the 
recently formed General Agents & Man- 
agers Club of San Francisco at the first 
meeting of the body Oct. 7. Mr. Bul- 
lock is in California for the purpose of 
visiting the company’s new office. He 
will continue up the Pacific Coast to lo- 
cate offices in Oregon and Washington. 

H. V. Montgomery, manager of the 
Missouri State Life; William R. Spin- 
ney, State Mutual Life; Walter L. 
Haines, Minnesota Mutual; James L. 
Taylor, Penn Mutual, and L. C. Clark, 
Metropolitan, all newcomers in their 
present positions in San Francisco, were 
also guests at the meeting and were ac- 
corded a hearty welcome. 

Karl L. Brackett, general agent for 
the John Hancock Mutual, brought in 
the report of the nominating committee 
with the slate for permanent officers of 
the new organization. 

Permanent officers elected at this 
meeting are: Clarence W. Peterson, 
Phoenix Mutual, president; D. E. 
Mooney, Canada Life, vice-president; 
James L. Taylor, Penn Mutual, secre- 
tary-treasurer. The executive committee 
includes: R. P. Cox, A. F. Smith, W. 
Garner Smith, Arthur Hutchinson and 
Ben .F. Shapro. 


Lindstrom is Medical Director 
Following the déath of Medical Di- 















rector Ben C. Brooke of the Montana 





Life, Dr. E. H. Lindstrom of Helena 
has been appointed as his successor 
Since the death of Associate Medical 
Director O. M. Landstrum last year 
Dr. Lindstrom has been associated wit 
Dr. Brooke in the practice of medict 
and also as an associate medical d- 
rector. Dr. Brooke suffered a nervous 
breakdown. He was the fifth generatior 
of his family to follow the practice ‘ 
medicine. 


Dodge Is Phoenix Mutual Speaker 


Rowland B. Dodge of Palo Alto, Cal 
who, despite the handicap of having los! 
both feet in a railroad accident severa 
years ago, made a record with $500,00 
of paid-for business his first year in the 
business, addressed the agency orga 











































zation of the Phoenix Mutual Life | 
San Francisco last week. Mr. Dodges 
largest policy has been $15,000 in the 
small community in which he operates 
In his second year he exceeded 350; 
000 and expects to surpass his 19% 
mark this year. 


Missouri State Life’s Gains 


The Missouri State Life continues t 
show a consistent upward trend in writ 
ten production, with a total volume @ 
$32,373,496 ordinary and group bus 
ness written during September. Th 
is an increase of nearly . .6,000,000 ove 
the same month in 1928. ; 

With ordinary and group sales reac 
ing a total of $303,269,303 as of Septet 
ber 30 of the current year, the compa! 
gained $66,115,544 in written 
during the past nine months, as 
pared with the corresponding m 
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Are 
you 
interested 


Detroit? 
Cincinnati? 


We have a very desirab‘e 
volume of insurance in force, 
which means the foundation of 
a rapidly growing business for 
a man capable of taking over 
the general agency. 


We should like to hear from 
a competent man whose ex- 
perience will warrant our di- 
rect co-operation and personal 
assistance from our executives. 


Your communication will be 
held in strictest confidence by 
the secretary of this 40 year 
old 3% Mutual Company. 
Members of our organization 
know about this advertisement. 


Address N-61, 
The National Underwriter 
A1946 Insurance 
Exchange, South 








Chicago 











CONSERVATION 


AND 


RECLAMATION 
OF 


INSURANCE 
THE 

OTIS HANN 

CO. 


JACK ROBERTS HANN recs 


10 
SO.LA SALLE ST. 
CHICAGO 








Insurance for Beginners” 
xy R. E. Spaulding. Price 
\ bird’s eye view of the busi- 
ness by a general agent of wide ex- 
Perience. Order from The National 
Underwriter, A1946 Insurance Ex- 
change, ( hicago. 
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NEWS OF LIFE POLICIES 


|New Policies, Premium Rates, Dividends, Surrender | 
| Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
| Digest.” published annually in May at $4.00 and the 
— Gem” published annually in April at $2.00. 











WAR CLAUSE IS ELIMINATED 
Peoria Life Leaves D. B. and D. I. 
Unchanged—Now Writes Non- 
medical in Iowa 


An announcement is made by the 
Peoria Life of Peoria, Ill, that its war 
clause has been eliminated from all 


policies. The disability clause and 
double indemnity clause remain un- 
changed. In addition the company 


started writing nonmedical business in 
Iowa up to and including $2,000, in ac- 
cordance with the law there. 


First National, Alabama 


A new policy that pays off the day the 
insured dies is being featured by the 
First National of America, Troy, Ala 
Fifty or more funeral directors of Ala- 
bama are part owners of the company. 
The plan used by the company is to at- 
tach a check for a substantial amount 
of the face to the policy when written. 
It may be cashed by the beneficiary on 
the death of the insured. 


Atlantic Life 


The Atlantic Life is writing a new 
juvenile contract on the lives of boys 
and girls from birth to age 9%, six 
months, inclusive. It is issued on the 
following plans: 20-pay life, 20-year 
endowment, endowment maturing at age 
17-21. <All contracts are written on the 
non-participating plan. Amounts range 
from $1,000 to $10,000. Waiver of pre- 
miums for permanent and total dis- 
ability of the guardian is provided. 


Philadelphia Life 


Return of medical fees on declined and 
undelivered business under certain con- 
ditions is announced by the Philadelphia 
Life. Any agent who at the end of a 
calendar year has had total rejections 
of 5 percent or less will be reimbursed 
for medical fees charged against him on 
account of declinations during the year, 
and any agent who at the end of a cal- 
endar year has delivered 90 percent or 
more of business issued on the basis 
applied for will be reimbursed for medi- 
eal fees charged on undelivered policies 
during the year. 

In issuing the amended rule the Phila- 
delphia Life states that many of its 
agents have had declinations of less than 
5 percent and every agent can hang up 
such a record if he will use the trial 
application 

Girard Life 
, The Girard Life has announced a new 
preferred risk whole life participating 
policy to be issued only on first class 
lives between the ages of 20 and 55 


This policy will be issued for a mini- 
mum amount of $5,000 and will be based 


on the New Jersey standard 3% percent 
reserve. The usual disability and dou- 
ble indemnity benefits may be had for 
an extra premium. Rates on the new 


policy, $10,000 amount, are given below: 


Age Prem Age 
20 $146.40 35 
25 165.00 10 
“0 189.00 45 








W.O.W. Officials Called to Conference 


Woodmen of the World officials have 
been summoned to a conference at Lin- 
coln, Neb., with Insurance Commissioner 
Kizer. The order was recently exam- 
ined, and Mr. Kiser says certain matters 
in the examiners’ report were lacking in 
clarity. He said there was nothing of 
any importance to criticize. It is ex- 
pected that attorneys representing the 
group recently in litigation with the 
head officials will ask an opportunity to 
check up on certain items of expenses 


“The Investment Trust Service of Life 
Insurance,” by Albert G. Borden, brings 
out, (1) The creation of an estate, and 
(2) the administration of one. Price, 
$1.50. Order from The National Under- 











writer. 














Fostering Longevity 


The Guardian was one of the earliest among Life Com- 
panies to avail itself of the services of the Life Extension 
Institute, whose vital work in prolonging life through the peri- 
odical health-check-up has become universally appreciated by 
the insuring public, as well as by the Life Insurance profession. 


This valuable Health Service is available free to all 
Guardian policyholders, regardless of size of policy. It is felt 
to represent by no means an unimportant factor in the con- 
sistently low mortality experience enjoyed by The Guardian 
for many years past. 

Send for Publication 289, outlining this and other features 
of The Guardian’s Service Program—of use to the Policy- 
holder while living—to the Beneficiary thereafter. 


fe 


THE GUARDIAN LIFE 
INSURANCE COMPANY of AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE NEW YORK CITY 


























NAMES— 
WORTH $2.82 EACH! 


Nearly two hundred thousand names were circular- 
ized under Fidelity’s lead service plan during the past 
year. 

The average premium value of each name proved 
to be $2.82. 

Fidelity’s lead service has been in successful opera- 
tion for nearly fifteen years and has afforded Fidelity 
agents an easier and more resultful selling program. 

More than $400,000,000 insurance in force. Con- 
tracts available in thirty-nine states. 


Write for Booklet “What’s Ahead?” 


os IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT, President 








Eureka-Maryland Assurance Co. 
OF BALTIMORE, MD. 
incorporated Under the Laws of Maryland, 1882 
WE ISSUE 
STANDARD ORDINARY AND INDUSTRIAL POLICIES 


3 N WARFIELD, President A. W. MEARS, Secretary 
J. BARRY MAHOOL, Vice-President DR. EDWARD NOVAK, Medical Directo: 
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R. S. TIERNAN 
President 


J. T. MAYALL 
Vice Pres. & Agency Mgr. 


D. SHARPE 
Secy. & Treas. 


PROTECTION 





SAVINGS 


A company whose 
ideas are in accor 
with modern times 


For Agency Opportunities, Write 
J.T. MAYALL 


AMERICAN SAVINGS LIFE 


INSURANCE COMPANY 
Board of Trade Building 
KANSAS CITY, MISSOURI 














‘*In This Way We Measure”’ 


LIFE INSURANCE COMPANY may well measure its success by 
the good it performs rather than by great size. Through eighty-six 


years THE MuTUAL 
American Company,” 
degree of its service. 
broadens. 


Lire INsuRANCE COMPANY OF NEw York, the 
has measured its success by the scope, manner and 
In such a way it is measuring now as its service 


“first 


Issuance of contracts of all standard forms, substantial dividends, 
income settlement provisions, Disability and Double Indemnity Benefits, 
and prompt payments and practices for convenience of members are 


embraced in its present service. 


It welcomes as field representatives those who know that success is 
according to the natural law of compensation—that the best comes to 


those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street 


DAVID F. poveron 
Presiden 


New York, N. Y. 
GEORGE K. SARGENT 
2nd Vice-President 
and M of Agenci 




















We Write All Standard Forms of Participating and 
Non-Participating Insurance Contracts and in 
Addition the Following SPECIALS 


1. Ordinary Life Special $5,000. 


2. Personal Life Monthly Income for Rejected Risks. 

S. The Best and Most Liberal Sub-Standard Facilities. 
4. Children’s Educational Policies age 1 day to 10 years. 
5. Up-to-date Health and Accident Policies. 


We welcome to our 


Ranks only 
character and integrity—men who intent upon suc- 
peo P- hy EH 


— 
ery desirable territory 


serious-minded men of 
and prof- 


OHIO — INDIANA — KENTUCKY — TENNESSEE 
Address S. M. CROSS, President 


OLUMBIA LIFE 


INSURANCE COMPANY 


Cincinnati, Ohio 


























EIGHTEEN MILLION PLUS ON 
THE LIVES OF POLICY 
HOLDERS 


January 1, 1929, to July 31, 1929, inclusive 


Percentage of Total New Life Insurance...... 25 


Total Number Applications on Lives of Policy 


Holders .... 


3,427 


Total New Life Insurance on Policy Holders. . -$18,208,394 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 


DES MOINES, IOWA 
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TEN NEW CLUBS ARE FORMED 


Backers of Plan Hope to Launch Na- 
tional Association of Accident and 
Health Managers in November 

DETROIT, Oct. 10.—Definite results 
are being obtained from the effort 
launched by the Detroit Accident & 
Health Managers Club for the forma- 
tion of more clubs of that character in 


the larger cities of this country with 
the idea of launching eventually a na- 
tional organization of such clubs. The 


Detroit club, after a year of many con- 
structive accomplishments for the bet- 
terment of those engaged in the busi- 
ness of “income protection” salesman- 
ship, appropriated funds from its treas- 
ury to maintain headquarters in the 
“Founder’s Room” of the Book Cadillac 
hotel during the convention of the Na- 
tional Association of Insurance Agents, 
so that visiting accident and health men 
from all parts of the country could be 
acquainted with its accomplishments 
and instilled with a desire to form local 
accident and health managers clubs in 
their own cities. The seed planted at 
that time has ripened already and there 
are now 10 clubs in process of organ- 


ization in cities where clubs did pn» 
exist before. 

There are eight functioning accid 
and health managers clubs now locat 
in various cities throughout the Uni, 
States and with the addition of the » 
clubs formed and many signatures bein 
added daily to the charter of thie pp. 
posed National Association of Accidey 
& Health Managers Clubs, which y 
remain open until Oct. 15, it is ho; 
that the national organization will beg: 


functioning some time in Novembe 
Those desiring to enroll on the ; 
tional charter may communicate wy 


John P. Collins, superintendent of ag 
cies, National Casualty Company, \ 
jestic building, Detroit. Only those « 
gaged in the accident division in 
executive capacity, such as gener 
agents, field men or officials, are eligi} 
Accident and health insurance is t 





| 


| business 


only prominent branch of the insurance 
which is not now represent 
by a national association. It probat 

has been more grossly abused and mis 
represented than any other form of j 
surance and it is felt that the formatic: 
of a national association will be « 
immense value not only to the men 

the business, but also in bringing abov 
a better public viewpoint. 
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REVIEW WASHINGTON EVENTS 


Boston Delegates Relate Proceedings at 
October Meeting—Called Best In- 
vestment Underwriter Can Make 


BOSTON, Oot. 10.—At the October 
meeting of the Boston Life Underwrit- 
ers Association its delegates reviewed 
the recent convention of the National 
association in Washington. 

President William E. Hewitt of the 
Boston association said that 1,897 dele- 
gates registered and to this contingent 
Boston and New England contributed 
very substantially. He believes it is 
the best investment of time and money 
that any life insurance man can make 
to attend one of these conventions. He 
presented to Paul F. Clark of Boston, 
the gavel used by Mr. Clark in conduct- 
ing the sessions in Washington, whicn 
was sent to President Hewitt by 


| 


the | 


president of the Washington association. | 


Lloyd K. Allen, national executive 
committeeman, referred to the appoint- 
ment of a new committee by the Na- 


tional association to cooperate with the 
lawyers of the country along the lines 
of trusts and wills, that the lawyers may 
be shown how life insurance can be 
made to supplement the lawyers’ work 
in arranging for the care of a man’s 


dependants. 

Hareld P. Cooley of the Moore & 
Summers agency said he got as much 
inspiration in visiting the city of Wash- 
ington as he did at the convention. 

Simon B. Weissman of the Equitable 
Life of New York, a million dollar pro- 
ducer, told of the meeting of the Mil- 
lion Dollar Round Table. 

Harry L. Pope of the Mutual Bene- 
fit Life, referred to the national conven- 
tion as a cafeteria of ideas and presented 
in brief form the outstanding sayings of 
the prominent men who attended. 

Ex-President Paul F. Clark concluded 
the program, giving a resume of the 
high lights of the convention. 

2 6 2 


Des Moines—E. Chester Sparver, super- 
visor of publications of the Connecticut 
Mutual Life, spoke on “The New Tempo” 
before the Des Moines association Satur- 
day. He referred to the passing of the 
$100,000,000,000 mark of insurance in 
force and emphasized that the relative 
time required to write the two halves 
of this huge amount indicates the new 





speed with which business is being don 
today and the extraordinary accelerati 
in all lines of commercial endeavor 

He quoted freely from the report 
Herbert Hoover's committe wh 


and econor 
from 1921 upt 


unemployment 
this country 


studied 
trends in 


this year. The committee, Mr. Spary 
said, reported that the remarkable de 
velopment of the country from 19221 
1929, “owes less to fundamenta! chang 
than to intensified activity.” 

The speaker stressed the point tha 
life insurance has partaken of the new 
tempo. 

* * * 

Denver.—An evening course in life in- 
surance underwriting are being give 
again this year at the Denver jun 
college of the Y. M. CG A. Th course 
sponsored by the Colorado associat 
is designed primarily for insurance cor 
pany employes, agents, and all those i 
terested in securing a  fundament 


knowledge of life insurance. 

Harry W. Wood, a membé of the 
Y. M. C. A. schools faculty, and also! 
structor of life insurance at Denver Uni- 
versity School of Commer is 
charge of the course. Mr. Wood was 
formerly connected with the Capitol Lif 
as educational director. Classes will ! 
held on Tuesday evenings. 

ae = 

Columbus, 0.—The Columbus associ 

tion opened its fall meetings Thursda! 


with a luncheon at which Roger B. Hu 
managing director and gene! 


of the National association, voke 
“The Big View Ahead.” Charles & 
Eckert is president of the associatio 
Ely D. Miller, secretary, and Stanley 4 
Coffman, chairman of the entertainmeé 
committee. 

* * x* 

Buffalo, N. ¥.—C. H. Langmuir, viet 
president of the New York fe, W 
speak before the Buffalo association ® 
a luncheon meeting, Oct. 17, on “Ho¥ 
Big Writers Succeed.” Several w me! 
bers will be introduced. 

* * * 

Topeka, Kan.—It is expected that ™ 


enrollment in the Topeka association 


night school will reach 30 members 
fore the fall and winter session opens | 
Pendleton Miller, former president © 
the association, will be the in uctor 
the night classes and will ovfer thr 
courses. One is in commercia! law, ™ 
second in life insurance in ation © 
wills and trust agreements, ani the thire 
is the law pertaining to insurance ©” 
tracts. 

* * * . 
Indianapolis—Reports from ()< annua 
meeting of the National Assoviation '' 
Life Underwriters were made ‘ = La 
* Store! 


dianapolis association. Horace 
(CONTINUED ON LAST PAGE) 
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talk at the Million Dollar | 
lable which was one of the _ 
i the meeting of the National ; 

f Life Underwriters in Wash 


Hamlin of Buffalo, one oi 


known personal producers in 
y, quoted J. S. Drewry of the 
Benefit Life in Cincinnati, as 
se four reasons why men need 
irance Protection, earning 
s a property, ease and economy 


and trusteeship for manage- 


four subdivisions,” he said, 


lp us to simplify and classify 


as. It would seem that the 
a man is interested in is 
not he is in need of or de- 


have more capital or property. | 


worry or ask the public all 


er things? Just go in and talk 
like human beings. 


Prospects Not Given 
Chance for Expression 


a sca inane 


the things men tell me is 


few salesmen ever give them 
tunity to express themselves. 





simple way of finding 
not a man needs or 
capital or property. Each 
certain income. Sup- 
were to ask him what percen- ‘Id 
f that total income he would like | ™ 
continued permanently, either 
for h fond later on, or beyond his period 
of management for the benefit of those 
for whom as is accumulating it. 


Seats ask him what he 


our W ants today are much greater 
We also tie up his 
y asking him what he 
wants for himself later on or for others 
beyond his time. 


Want Large Percentage 
of Income Continued the question arose 


re majority of cases men will | 
large percentage of | 





Clay Hamlin Lists Four Reasons Why ee te 
Men Need Life Insurance—First Interest 
Usually to Get More Capital or Property | $35, sa"ns,pones., Take 8 


to have only half of it continued. 
percentage of it will i : 
amount of ‘additions! capital or property average case it will 
wants or should we attempt, by | cent or $5,000. 

cihine questions, 


to determine the 


let him determine “lj 


chances are only 


income per year? 


it?’ 


two things in that sent tienes 


what he wants, be- 
was one of those 


third year in the 
less than $100,000, 


were special reasons to excuse 
any time ts not moportant,. 


years between the 
and myself as to 


‘What percentage of your present total 
income will continue beyond your period 
of management?’ which 


he wants $25,000 to continue, 
Isn't there a shortage 


$100,000 of capital or 
unit of 5,000 a man 
himself the need 
capite al, property, or 


Among the other expressions from the 
million dollar producers as to the best 
way to attain that position of eminence 


Richard O. Waller, 


one of us, as it has been said, 
work differently from 


should continue in the life insurance 
business or not. 

In those days a man who went $100, 
000 was a good fellow and the man who 
went $250,000 was a big fellow. Speak- 
ing of that, I believe the jump from 
$100,000 to $250,000 is bigger than the 
jump from $250,000 to $1,000,000, When 


|} you get so you can write the $250,000 
you have confidence in yourself, the 


5 per cent for each | 


feeling that the interview isn’t of so 
much importance, that if he does not 
buy somebody else will. It doesn't make 
any difference in your bread and butter 
whether the particular man you are with 
is going to buy a pe vlicy or not. There- 
fore, the agent can sink some of the 
anxiety which attends the interview 
when he is selling the smaller amount 
into anxiety of the best service to the 
man to whom he is talking 
Fundamental Idea of 
Income Moving Factor 


The thing that moved me from a 


| quarter of a million up was the funda- 


mental idea of income. It happened 


| that I came into the life insurance busi- 
} ness with that thought in mind because 


I had spent two years in business in 


iE ngland and the English thought is en- 
| tirely in terms of income, not gross 


posse ss10ns. 

The English people, in thinking of an 
American millionaire, thought of a man 
who had 1,000,000 pounds income, not 
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TEN INTENSELY 


Tuesday and 


Open 


AETNA 


LIFE INSURANCE SCHOOL 
Opens Tuesday, Oct. 15th 


PRACTICAL LESSONS 
INSURANCE 


Sessions Twice Weekly 
Evenings from 6:15 to 8:15 


anyone 
Life Insurance and to all Brokers 


TUITION FEE 


interested in 





Get further information from 


S. T. WHATLEY, General Agent 
AETNA LIFE INSURANCE CO. 
Suite 2043, 230 South Clark Street 
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ACTUARIES 





CALIFORNIA 





Barrett N. Coates Cart E. Herrurtn 


C oaTEs & HERFURTH 


CONSULTING ACTUARIES 


114 Sansome Street 437 So. Hill Street 
SAN FRANCISCO LOS ANGELES 
- 





ILLINOIS 





ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
190 N. La Salle St. 
Telephone State 7288 
CHICAGO, ILL. 








A. GLOVER & CO. 
© Consulting Actuaries 
128 North Wells Street, Chicage 
Life Insurance Accountants 
Statisticians 





INDIANA 





HANGHT. DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Kansas City 








ARRY C. MARVIN 

Consulting Actuary 

2105 North Meridian St. 
INDIANAPOLIS, INDIANA 
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RSTON L. MARSHALL 
CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 





MISSOURI 
I Nee ~~ Cc. GOOD 
Consulting Actuary 
404 R. A. Long Bldg. 


Tel. No. Harrison 4898 
Kansas City, Mo. 








NEW YORK 





Mi" M. Dawson & Son 


CONSULTING 
ACTUARIES 


ss W. 4th St. New York City 








CODWARD, FONDIL- 
LER and RYAN 
Insurance Accountants 
Richard Fondiller Harwood B. Ryan 
Jonathan G. Sharp 
75 Fulton Street 
New York 





OKLAHOMA 


J. McCOMB 
e .COUNSELOR AT LAW 

CONSULTING ACTUARY 
Premiums, Reserves , Sur 
Values, etc., Calculated. Valuations 
and Examinations Made. Policies 
end all Life Insurance Forms Pre- 
ae The w of Insurance «@ 


ity. 
Colcord Bldg. OKLAHOMA CITY 























BIG OPPORTUNITIES WITH 


GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 


This Company has General Agency openings in Texas, Oklahoma, 
Arkansas, Missouri, Kansas, New Mexico, Arizona and California. 
Liberal first year and renewal commissions, together with exceptional 
line of policies and other attractive inducements offered to capable men 
of high character and records of successful experience who would be 
interested in building a profitable future with a progressive Western 
company. For full information address 


W. H. SAVAGE, Vice-President 


Great Republic Life Building, 756 So. Spring Street 
Los Angeles, California 








OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE 


Insurance Company 
DENVER, COLORADO 














vy By J. B. Duryea 


\ practical, clear statement by 


mental Order trom The National Underwriter 


a field man or what 


HAT TO KNOW ABOUT LIFE INSURANCE— 


the 
Algi6 


Price $1.50 
average salesman needs to know about the funda 
Insurance Exchange, Chicago 








who had $1,000,000 on paper in gross 
possessions which he hoped his estate 
might be worth. So I came to the life 
insurance business thoroughly grounded 
in the idea that income was essential and 
that comfort of living depended abso- 
lutely on certain income, not on paper 
possessions. 

With that point of view, there was 
the further great advantage given to 
us by the passage of the national in- 
come tax. There is no one thing that 
has been done that has hhelped so much 
to increase the average purchase of life 
insurance as the federal income tax that 
required the American people to figure 
out what their income really was. That 
in itself has been sufficient to move 
many men from $250,000 up to $500,000 
and more in their production. 

The other thing is the element of 
time. It takes time to build up from 
a quarter of a million to a half or 
three-quarters. There isn’t a great deal 
of difference, ‘but the element of time 
does come in. 

Julius Eisendrath, Guardian Life, New 
York City—Most men are inspired not 
so much by the desire to protect their 
lives, when we come to the final analysis, 
as to purchasing something that will 
benefit them, that will give them 
in return a § larger amount’ than 
they invest, whether be life in- 
surance or whether it be anything 
else. I would say to a man, “In 20 
years you will have paid in so much, and 
you will get the return of so much.” I 
would then come to the point of what 
it will do for ‘his family. In that way I 


it 


created a greater desire for life insur- 
ance than I had in the past. 
More “Apps” Needed 

To Get More Volume 

Another thing I needed was more 


a community 
a great many 


prospects. I worked in 
unlike New York, where 


men are in the position to buy large 
policies. So in order to get a volume 
of business, aggregating a million, I 


must have a certain number of applica- 
tions, and in order to do that, I must 
see more people and get in front of 
more people under favorable circum- 
stances. Just to get in front of them 
is not selling life insurance and doesn’t 
get you any place unless when you get 
in front of people you can do the maxi- 
mum work in the minimum, time. So 
I set for myself a quota of not less than 
three applications a week. 

In 1925 I started a very extensive 
campaign. I planned my assignments 
and my business in the evening or early 
in the morning, before 9:30. I made 
it a point to be on the street at 9:30. 
Many people say, “How can you see 
anyone before 10 or 10:30?” You can 
see people on Sunday if you want to. 
There isn’t a time, day or night, when, 
if I want to, I can not get in front of 
a prospect under favorable circum- 
stances. There are people who are more 
desirable to see before 10 o'clock. There 
are many people who are more desirable 
to see on Tuesday than on Monday. If 
you make a study of that and plan your 
work you can get before enough peo- 
ple. 

Those of us who are not fortunate 
enough to have prospects for a num- 
ber of $500,000 policies must get our 
volume by seeing enough people. It is 
very easy by planning. 

Oct. 31 is the deadline 
Underwriter calendar orders. 


for National 
Act today! 
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(CONTINUED FROM PAGE 22 


Bankers Life of Iowa, reported on ; 
executive committee meeting. Pern 
Meek, Indianapolis Life, gave a resuny 
of the address of A. Rushton Allen « 
business insurance; R. N. Garrison, } 
ter-Southern Life, covered the address # 


John W. Yates, Paul Spiker of I : 
& R. Service, discussed the address 
Dr. C. E. Albright, and Mansur B. Oak« 


closed the program with a report on t» 
million dollar round table. The meetiy 
was the first over which the new pres 
dent, Joel L. Traylor, of the John Hap. 
cock Mutual, has presided. The ne 
meeting will be held Oct. 25, when § 7 
Whatley, general agent Aetna Life, 
cago, new president of the National a 
sociation, will speak. 
* * t 
South Bend, Ind.—The first fall me 
ing of the South Bend association y 
held with Loyal B. Wilson, elected pres. 
dent last June, presiding. Henry Chill, 
secretary, had direction of the progra 
The association has reached a membe 
ship of nearly 100. 
ok 


* sf 
South Bend, Ind.—J. D. Fowler, pres 


dent of the Fort Wayne association, spok 
before the last meeting of the Sow 
Bend association. Several new men. 
bers were introduced at the meeting 


The next program of the association w 
be sponsored by Ed Schafer, one of th 
directors. 

* * * 

Champaign, Hil.—The September mee 
ing of the Champaign association wa 
addressed by Lester O. Shriver of Peor 
lll. He dwelt on the essentials for t 
success of life underwriting. 


The October meeting will be held 0 
24 and Chester O. Fischer of St. Low 
will be the speaker. 

_— a 

Providence, KR. I—Frank H. Syke 

vice-president and manager of agenci 


of the Fidelity Mutual Life, spoke att 
first meeting of the season of the Rhod 
Island association, Oct. 10, “Sign 
boards to Somewhere.” 


on 





WITH INDUSTRIAL MEN 


BIG CONVENTION IN DETROI! 


Western & Southern Life Men Pla 
Interesting Sessions at the Forth- 
Coming Michigan Gathering 














The second sectional convention of | 
vision A of the Western & Southern Li 


will be held at Detroit on Oct. 25-26. 4 
Michigan representatives, including 4 
field men, representing 16 districts @ 
eight detached offices will attend. T 
convention will open with a_ lunche 
Oct. 25 to the Western & Souther 
Legion members of Chapter No. 2 

legion is composed of men who ha 


been in the service five years or longe 
A complimentary dinner by President W 


J. Williams and Vice-President C. F 
Williams will follow a ‘business sessi! 
Oct. 25. On Oct. 26 an executive sess 


with superintendents and assistant sh 
perintendents will open with a break 
fast and conference. A complimental 


banquet by President W. J. Williams ¥ 


be given at noon on Oct. 26, which wi 
include all delegates and home office 0 
cials. One of the outstanding feature 


of the convention will consist of an & 
hibition of all contracts issued since ™ 
organization of the company and 4 
records and bulletins showing its grow 
and development and its different depa™ 
ments. 

, 





We Offer: 
Good Leads 


A Non-Profit-Making Corporation 





A Company With an Unusual Appeal 
Address N-27, The National Underwriter 


SOLICITING AGENTS WANTED 


CHICAGO TERRITORY 


Attractive Commissions 


Interviews Arranged 


All Policies Participatms 
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A LIFE POLICY MAKES HOPES CoME TRUE 


Licensed to do Business in 32 States 


Write for General Agency Proposition 
and Territory 





INSURANCE COMPANY 
[—_ INDIANAPOLIS. 
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The Peoria Life Special 
Class 


Over six years ago, Peoria 
Life agents dropped the word 
“rejection” outright from their 
vocabulary, when this company 
instituted its program of “a pol- 
icy on every application.” A 
more recent elimination is the 
term “‘sub-standard”—as though 
there were something inferior 
about the policies and service 
offered by the Peoria Life to im- 
paired risks. The consideration 
given this group is so favorable 
that it is now more appropriate 
to refer to them as the “special” 
class. 


Is the special class an advan- 
tage to Peoria Life agents? Re- 

















cently one of them wrote an 
application for $100,000 on a 
nationally known manufacturer. 
Examination showed impairments 
that ordinarily would have meant 
certain rejection. Instead, a pol- 
icy in the special class was so 
satisfactory that the shrewd, suc- 
cessful man of business accepted 
it promptly. 


The Peoria Life has many mil- 
lions of “special” business on its 
books—every dollar of it a true 
service to the insured. For our 
Agency Force, the special class 
avoids disappointment and dis- 
couragement, and effects a large 
and welcome saving in commis- 
sions. It is a service that Peoria 
Life agents appreciate. 























Peoria Life Insurance Company 


PEORIA, ILLINOIS 











